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Use Your Eyes 


instead of your fingers 

















ROTARY INDEX 


Holds 200,000 names 


—200 visible at a glance 


Although your left hand is full of papers, or “marking 
your place,” and your right hand holdinga pen, you can 
consult The Rand Index without using your left hand 
at all and without changing the position of the pen in 
your right—an immense advantage, particularly in 
routine clerical operations. 

The Kand Index is truly expansive —a list can grow 
from 50 to 200,000 names and yet remain always in Strict 
alphabetical order, without any re-writing. 

: New alphabetical sub-divisons can be inserted at any 
] point —an impossibility in the ordinary ‘card index 
owing to the staggared position of the tabs. 

Every pame in a Rand Index is held firmly in place 
and cannot be accidentally dislodged or misfiled, and 
yet any name can be removed without unlocking the 
rest of the list —another impossibility for the ‘card 
index 

The Rand Index cuts out the expense of writing your 
list asecond time, because the names can never vecome 
wornor biprred. 

They are touched by eyes instead of fingers —and 
they are protected from dirt and dust by a celluloid 
shield. like a picture under glass. 
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) Write for Details & 
showing how The Rand Index is used by John 
Wanamaker, Bell Telephone Co., National Shawmut 
Bank, Standard Oil Co., and thousands of other con 
cerns big and small. 

At The Same Time we'l! send you news of other time- 
saving devices. Write promply and we'll do the same. 
TIME SAVER CO. 

234-236 Congress St., Dept. R. Boston. Mass. 
The Rand Co., North Tonawanda, N. Y. 
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Our Garage 


In Boston 


[o] 


When touring 
Come to Boston 
and stop at 


MOTOR MART 





GARAGE | 
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Park Square 
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Fireproof and fully equipped 


to render every service con- 


nected with automobiles. ( 


[o) 


Everett S. Litchfield 


MEMBER 


Boston Rotary Club 
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é) Fair Profits and No Misrepresentations. €) 


: Walter WM. Hatch & Co. 


Orientalisto and “Rug Werchants. 
Dealers in the Useful and Artistic Products of Japan, China and India, 
Sarcens, “[eakunod, China, 
I Maltingo, “Bricsasbrac, Cottons, 
dilke, Novellico, Gand, 
“Turkish, Japanese and Domestic “Ruqo. 


43 and 45 Summer St., Boston, (entire Building) “The “Place bo “Buy “Rago.” 


ORIENTAL & DOMESTIC RUGS - STRAW MATTING -— LINOLEUMS 








Aylmer N. Hatch, Member, Boston Rotary Club. 


























Protection is Better than Insurance 


Nearly all Stiedtens Conflagrations, with the terrible loss of 
lives, could have been prevented by the prompt use of a 
Chemical Extinguisher. Four-fifths of all fires in cities are put 
out by the Chemical Apparatus of the Fire Department, but it | 
takes time for the firemen to get there. 
Every Home, Store and Public Building should be provided | 
with Badger’s Hand Fire Extinguishers, which are always | 
ready for immediate use. The cost is small and the expense | 
of maintaining is comparatively nothing. 
Better than Insurance that does not save your valuable papers, | 
furnishings and other treasures from fire and which cannot be | 
replaced. The Extinguisher 
puts out the fire at the outset. 


Country Homes and Factories 
are usually located some distance from a 
Fire Station and should be provided with 


BADGER’S 40-GALLON CHEMICAL ENGINE 


When in need of Fire Extinguishers, or when you hear them mentioned, say 
“Write for catalogue and information to 


Badger Fire Extinguisher Co. yosrox *” *” 


Charles R. Edwards, Manager (Member of Boston Rotary Club) 
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! J=[VI Asbestos and Magnesia Products J... ! 








Asbestos Roofing Transite Asbestos Fireproof Wood 
Asbestos St Packing Transite Asbestos Fireproof Shingles 
Asbestos Pipe and Boiler Coverings Electrical Supplies 


Architectural Acoustics. Cold Storage Insulation. 


E. R. POTTER (Member Boston Rotary Club) 


H. W. JOHNS-MANVILLE CO.,,  559-High street 








EA STE RN | Phelan & Steptoe 


Talking Machine Co. 


177 Tremont St. Boston 


EXTENDS A CORDIAL INVITATION TO 
ALL ROTARIANS AND THEIR FRIENDS 
TO VISIT ITS SALES ROOMS AND 
LISTEN TO THE WONDERFULLY 
NATURAL REPRODUCTIONS 
OF THE VOICES OF THE 
GREAT OPERATIC 
ARTISTS ON 


VICTOR RECORDS 


Reproduced on the 


Victor- Victrola 





to Men and Young Men 


Gloves Shirts 


Neckwear 
WE WISH 
PERDEOROS TEE VIOTOR RB. | Stetson Hats—Manhattan Shirts 
CORDS AND VICTOR-VICTROLAS HAVE 
BEEN BROUGHT 
38 and 42 Boylston St. 


YOURS FOR REAL MUSIC 


(Member Beston Rotary Club.) 





















Members Boston Rotary Club 


A Safe Blower 


One who “‘cracks” safes. We don’t blow them, break them or crack them, but we do move them. Even 
though we get money out of safes, we are perfectly safe in blowing about it, as our reputation in moving 
safes safely and promptly is well known throughout the country. Incidentally we move office furniture, 
team and erect boilers, smoke-stacks, engines, bank vaults, etc., anywhere in the New England States. It 
costs you no more for expert work than the ordinary kind. 


The “Do It Now” Teamsters YOULDEN, SMITH & HOPKINS 


Telephones : Main 134, 135, 136 571 ATLANTIC AVENUE, BOSTON, MASS. 
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The Recreation Facilities of the City of 
Boston. 


An Example of Muni-ipal Progress That Manifests the Civic 
Pride and Loyalty of Bostonians. 


By HIS HONOR MAYOR JOHN F. FITZGERALD 


cilities for practically every form of 





F civic pride were dependent upon 

the opportunities furnished by mu- 

nicipal government then the people 

of Boston ought to be as loyal to 
their city as were the ancient Romans, 
whose boast in foreign lands was 
“Civis Romanus sum.” It would take 
a volume to tell all the advantages 
which one enjoys by the simple’ fact 
of residence in the capital of New Eng- 
land. I will confine myself to one sin- 
gle phase of this subject,—our recrea- 
tion facilities. 

Boston is a city of about six hun- 
dred and seventy-five thousand inhabi- 
tants, not including the suburbs, which 
are only separated from it by political 
divisions. Its area is a little over forty 
square miles. Within these boundaries 
there are more than three miles 
of parks and boulevards and 
nearly a square mile of play- 
grounds. Including the nine 
new playgrounds, which are 
about to be created, there are 
about fifty playgrounds, vary- 
ing in size from the diminutive 
breathing space in Oak Square, 
which is only about a quarter 
of an acre in extent, to Wood 
Island Park, which measures 
nearly a third of a mile. These 
grounds are scattered all over 
the tity and they provide fa- 





sport or game. All ages, from the 
kindergarten toddlers of three and four 
years, who play in their sandboxes, up 
to the stalwart youths whose ambition 
is some day to win a wreath at the 
Olympic games, may be seen in these 
recreation centres. 

The parks and boulevards of Boston 
number nearly one hundred and torm 
a great chain stretching through and 
around the city. This does not include 
the Metropolitan park system, with 
its miles of wild woodland, broken up- 
land, meadow country and sparkling 
ponds and rivers. The city parks 
proper are extremely varied in char- 
acter. They include such beauty spots 
as Franklin Park—a square mile of the 
most rustic landscape, rescued 
from the invading march of 
urban development in_ the 
southerly section of the city; 
Olmsted Park, which is a strip 
of bold embankment encircling 
Jamaica Pond; Marine Park, 
looking out toward the ocean 
and connected by a_ bridge 
with Castle Island, on which 
the old stone fort, known as 
Fort Independence, is an at- 
tractive feature; the Arnold 
Arboretum, representing the 
life work of Professor Charles 
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S. Sargent, the leading tree expert of 
America, and famed all the world over 
for its collection of trees and shrubs, 
its magnificent hemlock grove, and its 
display of lilacs, rhododendrons, and 
azaleas; and the Back Bay Fens, a 
strip of low-lying marsh, with a water 
course running through it, which pre- 
sents a character different from that 
of any other portion of the system. 
The whole park system of Boston was 
laid out by the late Frederick Law 
Olmsted, the greatest landscape de- 
signer that America has produced. 

\s a seaport and the home of a peo- 
ple with marine instincts Boston has 
not neglected to provide itself with 
bathing facilities. It has eight beach 
baths, including the famous L-street 
bath, which is patronized sometimes 
by thirty or forty thousand people on 





a warm summer day; one river bath; 
one outdoor swimming pool; and five 
Hoating baths. Besides these there are 
three indoor swimming pools and 
about a dozen gymnasiums and bath- 
houses in which hundreds of shower 
baths are provided for young and old 
ot both sexes. 

The Charles River Basin, which is 
under the control of the Metropolitan 


bridges connecting Boston with Cam- 
bridge there is fully a mile of open 
water with a width of half a mile at 
the narrowest point. This basin is 
destined in the future to be the water 
playground of the great metropolitan 
population, numbering millions, which 
will be grouped around the gilded 
dome of the State House. 

Among the features that have been 
recently added are the zoological gar- 
den in Franklin Park and the aquari- 
um at Marine Park, the estimated cost 
of which to date is three hundred and 
eighty thousand dollars. Both of 
these institutions will be opened in 
June and the utlimate cost will be 
from half a million to a million dol- 
lars. Like the great marble and gran- 
ite bandstand on Boston Common, 
which will cost nearly fifty thousand 
dollars, they will be paid for from the 
income of the Parkman Fund,—a be- 
quest of five million dollars left by the 
late George Francis Parkman for the 
purpose of improving the city parks. 
This act of a Boston citizen reveals 
the attitude of the true Bostonian to- 
ward his city. I trust this meagre, 
imperfect account which I have given 
may show that such an attitude, com- 
bining loyalty, pride, honor and affec- 
tion, is fully justified. 





Park Commission, but maintained ae 

chiefly by the city of Boston, is unex- Pigg Lr 
celled the world over as a_ natural 

water park. Between the two main Mayor of Boston. 





PROBABLY IN BOSTON. 


Miss Gotham—‘“I have just been reading 
an article entitled ‘Have We Ever Lived 
Before?’ I sometimes fancy we have.” 

Mr. Rowtham—“Indeed!” 

Miss Gotham—“Yes. I frequently find 
myself moved by a weird transcendental 
emotion which seems to be the unquench- 
able struggling consciousness of a pre-ex- 
istence. But if I have lived before, where 
could it have been?” 

Mr. Rowtham—‘Judging from the kind 
of emotion you have described, it must 
have been near Copley square in Boston.” 
—Puck. 
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Inter-Club Relations 


By Attendance at National Conventions Rotarians of Many Cities Will 
Come to Know and Understand One Another 


By FRANCIS M. CARROLL, President Boston Rotary Club 


O paraphrase Thompson, who 
wrote “The Seasons,” Boston 
would say, “God bless the man 
who first invented Rotary.” 

We have grown very fond of our Bos- 
ton Rotary Club. A new group of ex- 


periences has come to everyone who 
with it 


has connected himself and 
caught its spirit. 
It is discovering 
new ideals and vi- 
talizing other very 
old ones. It may 
be a means of 
working out some 
of the serious 
problems that 
have appeared in 
the immense 
economic ‘expan- 
sion our day is 
witnessing. In 
any event, it has 
shown a way to 
apply the Golden 
Rule to everyday 


affairs and _ has 
added something 


of spiritual leaven 
to those activities 
that are generally 
regarded as pure- 
ly material. 

Each of the cities in which a club 
has started has its own peculiar con- 
ditions. Each club may learn some- 
thing from the others. The size, the 
location, the character of a commu- 
nity, its age and its history,—all these 
and other factors, influence and mould 
to some extent the local clubs. In 
Boston, as in other cities of its size, 
there are many organizations whose 
prior existence usually make it diffi- 
cult for a new association to get a 
start. But Boston has been cordial to 
Rotary and the progress of our club 








HON. FRANCIS M. CARROLL 
Attorney-at-Law 
President Boston Rotary Club 


has been a healthy one, until today it 
has attained something of the vigor of 
those enterprising western organiza- 
tions that have done so much to prove 
the success of the movement. As our 
membership expands we meet here the 
same questions that confront other 
clubs and we are striving to dispose of 
such issues in the 
broadminded spirit 
that is in keeping 
with the _ best 
precedents of the 
older clubs. 
There appear to 
be two classes of 
problems with 
which the clubs 
as now organized 
and affiliated have 


to deal. The first 
concerns the in- 
ternal affairs of 
the local organi- 
zations: the sec- 
ond has to do 


with the interrela- 
tions of the clubs 
making the Na- 
tional Association. 
Until permanent 
standards shall 
have become es- 
tablished, each local club will con- 
tinue to work out its own system of 
government, guided and restrained by 
the fundamentals that are accepted as 
our Magna Charta. Necessity, how- 
ever, compels some understanding as 
to the relations between members of 
the affiliated clubs, not so much from 
any danger that may come from the 
actions of members themselves, but 
from the enterprising activities of those 
not within the pale, into whose hands 
the various rosters may fall. 

In the local clubs the process of get- 
ting acquainted with one another is 
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still going on; among the affiliated 
clubs it has scarcely begun. During 
this period it would seem to be the 
part of wisdom to move slowly on 
interclub matters, at least until a plan 
has been worked out and published by 
a committee appointed for the purpose 
vy President Harris. After the recur- 
ring national conventions have brought 
the men from different cities together 
year after year, a better understanding 
and a better basis of understanding are 
certain to result. 

The Boston Rotary Club is proud of 
its affliation with the noble cities now 


represented in the National Associa- 
tion. It sends its greetings to the lit- 
tle bands of Rotarians that are spring- 
ing up in every section of our common 
country and to each extends the hand 
of fellowship. Our city is ancient, its 
history majestic, its hospitality warm 
and kindly. We look forward to the 
time when we shall welcome within 
its gates a national assembly of our 
fellow-members who, under the teach- 
ing and guidance and inspiration of 
Rotary, are moving onward to “The 
Parliament of Man, the Federation of 
the World.” 








Photo by Brayton, Boston 
THE FAMOUS QUINCY MARKET OF BOSTON 
Faneuil Hall in the Distance 














NEXT MONTH—PITTSBURGH. 
In the next issue the city of Pittsburgh, 


and 


its wonderfully active Rotary Club 


will be featured. Don’t fail to be on the 
lookout for the June issue. 
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Why The Boston Rotary Club is 
Enthusiastic and Successful 


Secretary Fitzwilscn Explains It All in the Following Article 


OTARY as aclub is unique. This 

is the expression of Mr. Paul P. 

Harris,President of the Nation- 

al Association of Rotary Clubs, 

and we must concede that he is right on 

this point. It is so unique that its name, 

its membership, its programs, its fel- 

lowship, all frequently have to be ex- 
plained. 

Even when this 
has been done we 
are asked: “What 
good is Rotary to 
anyone?” If every 
member had the 
same conception 
of Rotary as my- 


self his answer 
would be “Serv- 
ice.” We can say 
without fear of 
contradiction that 
all of us thrive 
through Service 
and not through 


selfish  exploita- 
tion, therefore, by 
serving we are 
likewise served. 
The, old maxim, 
“Cast thy bread 
upon the waters” 
strikes me as be- 
ing typically Rotarian. 

Everything we give or do comes 
back to us. It is the man who has the 
unfortunate tendency to grab and 
grasp that is the inevitable loser, but 
the man who serves and meets the op- 
portunities to do so with the proper 
Rotary avidity, must needs be a sure 
winner. That man is the best educat- 
ed who is the most useful, and a true 
test of fruitful education lies in its 
possessor’s ability to serve. No one 
should assume to be a Rotarian who 
does not possess that quality or the 
will to acquire it. 





J. E. FITZWILSON 
N. E. A. Southern Ry. Co. 


Sec’y Boston Rotary Club and 2nd Vice Pres. 
N. A. of R. C. 


In the Boston Rotary Club, we have 
a high class of representative business 
men, all of whom have formed within 
its ranks acquaintances that are con- 
sidered by them an invaluable asset to 
their We 
the true Rotary spirit manifested in a 
quiet, yet most et- 
fective way. En- 
thusiasm among 
our members is 
nothing less than 
marvelous. We 
have every reason 
to be proud of 
our entire mem- 
bership and to be- 
lieve that the citi- 
zens of Boston 
recognize us as 
an institution of 
Service. 


businesses. see every day 


Our member- 
ship is composed 
of men who are 





leaders in many 
other clubs, as 
well as the Cham- 
ber of Commerce. 
We have taken up 
civic work in a 
quiet way, believ- 
ing that service to our city is not only 
a privilege, but an inalienable duty. 
Further, we contend that by taking 
this step we prove beyond doubt to 
the skeptical outsiders that Rotary is 
not narrow or selfish, but on the other 
hand that it is built upon broad, ex- 
pansive lines and expresses at the 
same time, because of its diversity of 
business interests, views of all lines 
of both commercial and professional 
work, although in our entirety “we are 
one of a kind.” 

To successfully carry on civic activi- 
ties we have a committee that 1s com- 
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posed of men thoroughly qualified to 
handle this work who will co-operate 
with other clubs when co-operation is 
desired. 

Our membership is steadily grow- 
ing, having passed the 200 mark, and 
we fully expect within a short while 
to number more than 300. 

Ability to hold our members is due 
to constant Service and effort on the 
part of its officers to make our month- 
ly meetings and luncheons interesting. 
There are many ways of doing this 
and evidently many other clubs have 
learned as well as we how to do it, 
judging from the good reports I have 
had the pleasure of perusing. We 
have found that one of the most pleas- 
features is to have some of the 
state or city officials with us at each 
monthly meeting. At our meeting of 
April 8th we were honored by hav- 
ing as our guest the Hon. Robert 
Luce, Lieutenant Governor of Massa- 
chusetts, and shall probably have our 
Mayor with us in May. We have also 
honored by having as guests 
of the editors of Boston news- 


ing 


been 
many 


papers whose interest we particularly 
solicit because of their peculiarly bene- 
ficial affiliations. 

Election of officers takes place with 
us in June. Why is it some of the 
clubs still hang on to the old dates of 
election? Certainly uniformity in 
election would be more desirable. 
Elections in June affords the newly- 
elected President ample time during 
the idle summer months to arrange 
the personnel of his committees and 
get them properly shaped up for Fall 
meetings. 


In conclusion permit me to compli- 
ment those in charge of The National 
Rotarian for putting into action the 
commendable idea of featuring cities 
where Rotary is established. To my 
mind this is a move in the right direc- 
tion and Boston is proud in enjoying 
the distinction of being the first cty so 
featured. 


We extend a hearty welcome to all 
Rotarians and trust none will visit 
Boston without letting us know he is 
here. 








Jewelers ana 
Silversmiths! 


Bigelow-Kennard & Co. 
511 Washington St. 
BOSTON, MASS. 





J. H. Parks, Member Boston Rotary Club 
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Aatect COLLCE 


A Famous Boston Coffee 


Sold by Leading Grocers 


WwW. S. Quinby Co. 


IMPORTERS 


Rotarians Boston 








COLUMBIAN INSECTICIDE CO. 
Bugs yf", Exterminated 


Guaranteed for one year. Goods for sale leading 
grocers, druggists, and at offices of 
THE COLUMBIAN INSECTICIDE Co. 
7 Water 8t., Boston 552 Columbus Ave., N. Y, 








P. J. BONNER, Pres., and a Rotarian 


H. M. SANDERS & CO. 


Hardware 


27 and 29 Eliot St. 
BOSTON, MASS. 











FARRAR IS PRESIDENT 





of a live club in a live city. You will. know 
more about the man, the club and the city 
when you get the next issue of our maga- 
zine. 
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A GROUP OF OFFICERS OF THE BOSTON ROTARY CLUB 
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“SEALED UNIT”’ 


Boston Terminal The Secret of Superiority in the 
Refrigerating Co. Simplex 


Electric Iron 
The “Sealed Unit” puts all the 


heat in the bottom of the iron actually 
next to the work where it is required, 
giving most heat at least cost. \ 


Simplex Irons have cool handles 


COLD STORAGE | 2241+ indefinitely. 


Upside-Down rack 
In all Branches Bended and Free for velvets, etc., or 


Liberal Advances Free Insurance as astove ===" 











Grand Junction Wharves 


East Boston, Mass. 
Track Connections. 








Labor- saving 


JOHN G. FORTUNE, ore > 
(Member Boston Rotary Club) Send for Illustrated Folder 


Simplex Electric Heating Company 
| Cambridge, Mass. 
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The Bringing of Boston to Its 
Proper Position in the Commercial World 


An Invitation to Rotarians Everywhere from “Miss Boston” 


By JAMES W. REARDEN 
Assistant Publisher ‘‘Boston American”’ 


It has been the fashion for a num- 
ber of years to sneer at Boston as an 
old-fashioned town, devoted mainly to 
learning and coupon clipping, a town 
gone to seed for lack of any “latter- 
day get up and get.” 

Changing fashion, however, has 
made it no longer the vogue to sneer 
at Boston. 

Come to 
look at us. 

We are the real thing in busy busi- 
ness. 

We have appropriated $9,000,000 to 
bring more business to Boston docks 
and to place the city in its real posi- 
tion in the commercial world. On top 
of that $9,000,000, more will be placed, 
and the state has already been asked 
to guarantee $25,000,000, of invest- 
ments to increase the steamship facili- 
ties at the port. 

A Board of Port Directors has been 
established by state law. One of them, 
the chairman, is a highly paid man. 
He gives his entire time to the work. 
Advising him is a highly paid engi- 
neer. Four members of the board are 
successful business men whose experi- 
ence makes them valuable in assisting 
the work of building up the port. 


Joston NOW, and take a 


ro 


But what can a city do which has no 
trans-continental line; no’ line bring- 
ing the products of the great West to 
dock steamboat side. Boston realizes 
this, and clamors almost to a man for 
the bringing of the Grand Trunk Rail- 
road into the city. No port can exist 
merely through its docks and ships. 
There must be cargo to load these 
ships, and the trans-continental line is 
the only one that can bring this cargo 
to Boston. 

Following the movement to bring 
the Grank Trunk to Boston is expect- 
ed another one; a plan to invite the 
Canadian Pacific to come to the city. 
With railroad facilities increased a 
great part of the problem of helping 
Boston’s shipping will be solved. 


This movement to build up the port 
is not the only one in which Boston- 
ians are engaged to improve the city 
and its business. 

The Chamber of Commerce of near- 
ly 5,000 members, and the largest com- 
mercial body in the world, is working 
night and day to increase 
business; to bring manufacturers here 
and to support the great movement for 
the upbuilding of the city. Many oth- 


Boston’s 
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er associations, including our own Ro- 
tarians are co-operating with the 
Chamber of Commerce in the upbuild- 
ing of the city. 

Nothing need be said of Boston as 
a place of attraction for the visitor. 
It is rich in historical associations and, 
outside of New York, probably at- 
tracts more visitors than any of our 
great cities. The Chamber of Com- 
merce is leading in the work of attract- 
ing visitors to Boston and making 
easy inspection of its business oppor- 
tunities. 

Boston is in the centre of a great 
purchasing district, and figures show 
that the real Boston is placed tenth in 
the list of the world’s cities. We have 
the great centres of shoe manufactur- 





“YOU’RE FROM MASSACHUSETTS.” 

How Lewis Jerome Johnson, the builder 
of the Harvard Stadium, “handed one” to 
a Boston banker is related by Walter Lipp- 
mann, in The American Magazine, as fol- 
lows 

In the city of Cambridge they need, 
among other things, a new charter, for the 
present one is obviously a treasure for the 
Historical Society, which preserves so care- 
the Washington Elm and the minds 


fully 
So with a few 


of some of the inhabitants. 
others, principally engineers, like himself, 
he set to work to draw up for Cambridge 
the most democratically efficient charter it 
was possible to devise. He went for his 
inspiration and for his models to the 
experiments of democrats the world over— 
to New Zealand, and Switzerland, to Des 
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ing, woolen and cotton milling, raw 
wool handling, and many other manu- 
factures and industries which out-rank 
in magnitude those of any other city 
of the world. 

Boston is nearer to Europe than any 
other American city and is in a better 
position to handle the mails of Europe 
and the United States than New York, 
now the great entrance port. Boston 
is nearer to South American ports, 
both those on the East and those on 
the West coasts, and the opening of 
the Panama Canal will place our city 
nearer to these objective points than is 
New York, Baltimore, Philadelphia or 
New Orleans. 

Come to Boston, Rotarians, and let 
us show you. 


The Professional Man's Bag 


a and “ 


S. S. MILLER & SON 
BOSTON, MASS. 








Moines, to U’Ren’s work in Oregon. He 
studied their failures and their successes, 
and he helped write a charter based on 
their experience. 

“But,” protested a Boston banker, “it’s 
all very well in New Zealand and Switzer- 
land, but that doesn’t prove it'll work in 
Massachusetts.””* 

“Well, it works in Oregon, doesn’t it?” 

“Ah, yes,” replied the practical man to 
the theorist, “but Oregon isn’t Massachu- 
setts.” 

“T tell you,” said Johnson, “what kind of 
proof you want. You want me to prove 
that it has worked: well in Massachusetts 
for a hundred years. Then you'll be con- 
vinced that it'll work well in Mdassachu- 
You're not. from Missouri; you're 
Massachusetts.” 


setis. 
from 
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PLAN GREAT NATIONAL HIGHWAY 
FROM BOSTON TO SAN FRANCISCO 





The “Boston Post,” in the Following Article Credits Boston Rotary 
Club with Starting a Great Civic Project 





Facts About the Proposed National 
Highway. 


It will start from Boston, with its ter- 
minus in San Francisco. 

It will be 2800 miles long. 

It will pass through Massachusetts, 
New York, Pennsylvania, Ohio, Indiana, 
Illinois, Missouri, Kansas, Colorado, 
Utah, Nevada and California. 

It will require the outlay of millions, 
proportioned among the States through 
which it will be constructed. 

Sponsors of the road hope it will be 
completed in 1915, in time for the ex- 
position at San Francisco. 

Governor Foss heartily indorses the 
project. 

The Rotary Club of Boston is behind 
the movement. 

Its advocates are sanguine of the plan 
being indorsed by the different States. 











The great highway of America, a thor- 
oughfare 40 feet wide, stretching 2800 miles 
across the continent from Boston to San 
Francisco, dreamed and talked about ever 
since the wide expanse west of the Rockies 
became an integral part of the United 
States, will be a reality within three years 
if the plans of the Boston Rotary Club are 
carried out. 

For the local organization, a member of 
the National Association of Rotary Clubs 
of America, has started an agitation for a 
transcontinental roadway that has been in- 
dorsed enthusiastically despite the fact 
that but tentative plans have so far been 
formulated. 

It is planned to make the enterprise a 
co-operative affair, each State through 
which the highway will pass completing 
its share of the work, so that the different 
sections, when linked together, will form 
one perfect stretch, surpassing even the 
historic Appian Way that Applus Claudius 
started in 312 B. C. 

“The great highway from Boston to San 
Francisco is bound to come,” said Major 
P. F. O’Keefe, chairman of the special 
committee of the Boston Rotary Club that 
has the plan in charge. 

Start From Hub. 

“Tt should, for many reasons, start from 

Boston. Boston’s roadways, and in fact, 


those of the entire State, stand unrivalled. 
There is, at the present time, a first-class 
road from Boston almost to the New York 
State line. 

“It is our belief that with co-operation, 
there would not be much trouble in making 
this national highway a reality. If the 
other States, through which the road will 
pass, join in the movement as heartily as 
Massachusetts will, there is no question in 
the minds of many experts that the thor- 
oughfare will in a few years be completed 

“From Boston to San Francisco, over the 
route planned, it is about 2800 miles. But 
this does not mean that there will be that 
number of miles of road to be constructed. 
Each of the different States has hundreds 
of first-class roadways, but to connect 
these up and make the stretch a continuous 
one is the present proposition to be con- 
sidered, 

“Of course, the States themselves will 
determine just what the route will be. | 
would suggest, however, that it be about 
as follows: 

“From Boston, across Massachusetts, 
New York, Pennsylvania, Ohio, Indiana, 
Illinois, Missouri, Kansas, Colorado, Utah, 
Nevada, and through California to San 
Francisco. 

“A considerable portion of this route 
already is in first-class condition. Hence 
the proposition, while a big one, has not 
the gigantic proportions it appears to have 
at first glance. 

“It will require an outlay of many mil- 
lions of dollars, but when proportioned off 
into the different States the individual bur- 
den will not be too heavy for any one State 
to carry. 

Appeal to Motorists. 


“Motorists will be keenly ‘interested in 
the proposed highway. Incidentally, the 
plan undoubtedly will receive approbation 
from the people of the far West, and es- 
pecially those in California, for it will be 
a big boom for the coming exosition. With 
the road completed in 1915, thousands of 
autoists from this section of the country 
will think nothing of going to the fair in 
their machines just so long as they know 
there will be a first-class road the entire 
distance of 2800 miles.” 

Representative Prouty of Iowa, who is 
a strong advocate of good roads, is seeking 
to have Congress appropriate $80,000,000 
for the betterment of the highways. He 
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would apportion this sum in various amounts 
during the next five years, co-operating 
with the States in road construction and 
maintenance. According to Representative 
Prouty, the federal expenditure on each 
road constructed will be limited to one-half 
the total cost. 

“This movement will get its greatest 
headway,” continued Major O'Keefe, 
“through proper agitation. Once the dif- 
ferent States see what a valuable asset it 
will be, they will not hesitate to aid in the 
work. Therefore I do not believe it will 
be over difficult to carry out the project. 

“Massachusetts will have the credit of 
being the State to start this great under- 
taking, and to Boston will fall the honor 
of being the city from which the road will 
start.” 

Mr. O’Keefe, who is chairman of the 
civic committee of the Boston Rotary Club, 
having the project in hand, has these as- 
sistants: F. S. Locke, W. B. Wilcutt, S. C. 
Doana, E. C. Donnelly, J. W. Newton, A. 
W. Ford, Lewis J. Bird, E. M. Manahan and 
L. D. Mullen. They will join with Mr. 
O'Keefe in agitating the proposition and 
engaging the attention of the different 
States in the proposition. 

There is no more enthusiastic advocate 
of a national highway from Boston to San 
Francisco than Governor Foss. The civic 
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committee of the Rotary Club has been as- 
sured by him that they will have his un- 
divided support in carrying out their plan 
for the national highway. 

“It is only a question of time,” safd Gov- 
ernor Foss, “when this question of a na- 
tional highway will be taken up all over 
the country, especially in those sections 
through which it will pass. 

“IT was told by the 1915 committee of the 
exposition that they believed if such a road 
was properly agitated it would be com- 
pleted from one end to the other in time 
for the exposition in San Francisco. 

“This committee wanted the national 
government to build such a road, but I be- 
lieve it would be extremely fair if the na- 
tional government were to pay one-half 
the expense and the rest of the burden is 
shared proportionately by the different 
States. 

“T am heartily in favor of the movement 
and believe that it will have great head- 
way.” 

The entire membership of the Boston 
Rotary Club is enthusiastic over the na- 
tional highway proposition, and gives the 
civic committee its undivided support. 
Hence, as many prominent men of Boston 
are included in the membership, it is ex- 
pected that great impetus will be given the 
movement. 
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A Successful Experiment in Prosperity-Sharing 


(NOTE—By Associate Editor 


Fitzwilson. 


Our Boston Club has indeed good 


cause for at least expressing a little added pride for it has been able to enlist in its 


ranks a thorough representative, 
co-operative industrial concern, 


terprise which we believe will be 
obtained from our good fellow 


Lever Brothers Co. of Cambridge, 


ft 
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Rotarian, 
Mass., 


in every sense of the phrase, of that great modern 
Lever Brothers 
whose conduct of their immense business is but the daily 
We had the good fortune of obtaining the following data with reference 
interesting t 
the General 
Mr. Alfred 


Limited, of Liverpool, England, 
exemplification of Rotary. 
to this en- 
o all Rotarians. This information was 

Manager and Treasurer of 
J. Wolfendale. 
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Village Post Office 


mIR WILLIAM H. LEVER, the 
founder of Port Sunlight, be- 
gan the business of soapmak- 
ing in January, 1886, at works 
in Warrington in Cheshire, 
with only a capacity for turn- 
ing out 20 tons of soap per week. By suc- 
cessive enlargements at Warrington the 
capacity was rapidly increased to 90, 270, 
and 450 tons weekly to meet the public de- 
mand for Sunlight Soap. In the autumn 
of 1887, the Warrington site being found 
too small for further expansion, Mr. Lever 
—as he then was—looked out for “some 
rural district where ample acreage could 
be secured adjacent to both rail and water 
transport, with reasonable facilities for ob- 
taining the necessary supply of labour.” 
He settled on the marshes by Brombor- 
ough Pool—a Cheshire tributary of the Mer- 
sey flowing into that river through its left 
bank at a point nearly opposite Garston 
Docks, Liverpool. Buying at first 56 acres 
of land, Mr. Lever and his brother (the 
late Mr. James D. Lever) devoted 24 to 
the business and works, and 32 to the vil- 
lage; and on the day when Mrs. Lever cut 
the first sod on the site of No. 1 Soapery, 
Mr. Lever spoke of his and his brother’s 
hope to build houses in which their work- 
people would be able to live comfortably, 
and which would have baths and gardens. 
The No. 1 Soapery, with capacity for the 
manufacture of 800 tons of soap per week, 
was quickly followed by others, and now 
there are four soaperies at Port Sunlight 





with an aggregate about 4,000 
tons. 

The Works and Village now cover an 
area of 231 acres, in the proportion of 96 
taken up by factories, wharves, and sidings, 


and 135 by houses, gardens, village institu- 


capacity of 


tions, recreation grounds, and other open 
spaces. The houses are between seven and 
eight hundred in number. Recent fresh 


acquisitions of land have provided abund 


ant room for expansion without overstep- 
ping the limit laid down by the founder 
of ten houses to the acre. Lever Bros. 
Ltd. holds altogether, apart from its in- 
terest in the adjoining Bromboro Port Es- 
tate, 440 acres of freehold land in and 
around Port Sunlight. The value of these 
lands and the buildings upon them stands 
in its books today as £2,440,000. The au 
thorized capital of the Company is’ £14, 
000,000, of which at present (1911) nearly 
£8,000,000, has been issued. The manufa: 


ture and distribution of Sunlight Soap are 
carried on by Lever Brothers’ Associated 
Companies in Austria, Belgium, France, 
Germany, Holland, Switzerland, Australia, 
and New Zealand, Canada, United States, 
South Africa, and Japan. The plant in the 
United States is located at Cambridge 


Mass., a suburb of Boston. The Company 
has extensive plantations in the Pacifie for 
the cultivation of cocoanuts; oil mills at 
Port Sunlight, at Sydney, at Durban, at 
Lagos, and at Opobo; and palm forests in 


the Belgian Congo. 
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Ihe intimate association of Works and 
Village at -Port Sunlight, and the nature oi 
that intimacy, must be realized in order to 
appreciate the distinction between Port 
Sunlight and other garden cities. The Vil- 
lage cannot be. regarded as a scheme of 
housing apart from the Works. It was 
part of the industrial organization of Port 
Sunlight from the first. It has been built 
out of the profits of the business as the 
business prospered. The houses are not 
built “to pay” in the ordinary meaning of 
that phrase. They are not let at commer- 
cial rents. They are let to employees of 
the Company under a system of “Pros- 
perity Sharing” at rents just sufficient to 
cover up-keep and repair. The Village is, 
in this way, as much the mark and monu- 
ment of the progress of the business as 1s 
the growth of the Port Sunlight output or 
the increase of the Company’s capital. 

In an address to the Birkenhead Literary 
and Scientific Society in November, 1900, 
Sir William Lever advocated Prosperity- 
Sharing as sounder in principle than Profit- 
Sharing, and said:—‘Qne of the best 
methods for the application of the prin- 
ciple of Prosperity-Sharing is to be found 
in building cottages to be let to labour at 
low rentals. This. plan is most effective 
in elevating and bettering the conditions 
of labour, and has the additional advant- 
age of ensuring that the wives and chil- 
dren shall share in it. But this method is 
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the one that. is most often -impossible of 
application, and in any case, is only one of 
hundreds of schemes. Contributions may 
be made towards the building of clubs, 
recreation halls, institutions, summer holi- 
days, winter entertainments, sick and 
burial societies, and hundreds of others. By 
contributions to objects such as these, la- 
bour enjoys the fullest liberty in managing 
its own institutions outside the business, 
whilst management is maintained in its 
proper place inside the business.” 

The foregoing quotation explains the ex- 
istence of the Port Sunlight Village, and 
why non-employees cannot be household- 
ers there. It also explains the various ar- 
rangements for the welfare of the workers 
mentioned in this text. Both Works and 
Village at Port Sunlight are conducted on 
Prosperity-Sharing lines, in the conviction 
that this is a policy of enlightened self- 
interest. 

The Port Sunlight houses are mainly of 
two types—the kitchen cottage and the 
parlour house, the only exceptions being 
the parsonage and a few other larger 
houses occupied by the Schoolmasters and 
some of the Managers of Departments. In 
planying the standard type the idea has 
been first to provide a garden as fore- 
ground to the cottage and screen from the 
road, These front gardens are in every 
case kept in proper order and cared for 
bv Lever Bros. Ltd. They have found by 
experience that no other plan-is successful 
in securing a character to the Village, and 
avoiding the unsightliness of here and 
there the obtrusion of neglected plots of 
garden which would mar the whole effect. 
This care of front gardens is effected at a 
cost of 3d. per garden per week. 


In addition to these front gardens they 
have also allotment gardens to almost each 
block of cottages. These allotments the 
tenants cultivate themselves as vegetable 
gardens, or properly fenced and used for 
poultry, etc. These allotments are placed 
as near as possible to each cottage and 
are the very safety valve of the village. 
Their use and appreciation by the Villagers 
speak more eloquently than any words of 
the absolute need for such means of 
recreation. The accommodation in the 
cottage type provides for three bedrooms 
upstairs, and living room, kitchen, scullery, 
bathroom and larder on the ground floor, 
with enclosed yard and usual outbuildings. 
The parlour cottages differ from the or- 
dinary cottages in having an additional 
bedroom on the first floor and a parlour on 
the ground floor. 

The original cost of such cottages was 
£200 and £350 respectively; but the cost 
had risen in 1902 to about £330 and £550. 
The average letting value of the cottages 
on an ordinary commercial basis was 
worked out at 10s. 4d. per cottage per 
week, rates, taxes, repairs and mainte- 
nance included. This calculation was 
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based on an allowance of 4% interest and 
1% depreciation. Taking the rate of in- 
terest at 3% and depreciation at %4% the 
gross rental would be &s. 3d. The rents 
charged to Port Sunlight employees un- 
der the Prosperity-Sharing Scheme are 
based on the cost of up-keep with an added 
1 per cent. for depreciation, no return in 
the way of profit on original outlay being 
asked. The gross rentals of the bulk of 
the kitchen cottages are thus reduced to 
5s. 3d. For the cheapest parlour house 
the occupant would pay 7s. 6d., including 
rates and taxes. These rents are some- 
times made by enthusiastic allotment cul- 
tivators out of their vegetable produce. 
The nominal rent of 5s. a year entitles a 
villager to an allotment of 10 perches, 
water supply included. 

Visitors to Port Sunlight are generally 
pleased to admire the variety of the archi- 
técture which has been one of the aims of 
the founder. It has also been arranged 
that the houses should not have their backs 
to the railway line. The general width of 
the roads has been fixed at 40 ft., 8 yards 
roadway and 8 feet on each side for foot- 
paths, but there are some roads that are 
wider. This width, however, gives a fine 
appearance to the new avenues bordering 
the open space in the centre of the village 
known as the Diamond. 

The Prosperity-Sharing Account has also 
borne the initial cost ot laying out the 
parks, gardens, bowling green, rifle range, 
recreation ground and part of the football 
enclosure, and the provision of two 
schools, extension of the Technical Insti- 
tute (previously presented by Mr. Lever), 
of the Auditorium, open air swimming 
bath, band stand, gymnasium, cottage hos- 
pital, library, social and bowling club. The 
Church was a gift to commemorate the 
parents of the Founder. To the Pros- 
perity-Sharing account also, are charged 
any sanctioned deficits on the working ac- 
count of the Village Institutions. 


The healthy conditions of housing and 
the provision of open spaces in Port Sun- 
light have already had a marked effect on 
the vital statistics. The population of Port 
Sunlight is now about 3,600. The birth 
rate in the last few years has ranged from 
26.5 to 33.5 per 1,000; the death rate from 
7.62 to 10.59. For 1910 the figures were, 
birth rate 26.4; death rate 9.4. Compari- 
sons made by medical authorities between 
Port Sunlight children and the children of 
the same class in the Liverpool Schools 
have proved that the sons and daughters 
of this village are taller and heavier. 


Endeavor is also made to carry out the 
principles of Prosperity-Sharing in the 
conditions of employment in the offices and 
factory. Through a Suggestion Bureau 
employees can transmit to committees any 
suggestion for betterment. Committees, 
on which they are represented equally with 
the employers, also investigate accidents 


ind make suggestions for the prevention of 
their recurrence. An Ambulance Brigade 
is always at hand in case of emergency. 
Girls’ Rest Rooms are provided and there 
are baths which female employees are pet 
mitted to take in the firm's time, when 
permitted by their forewomen. 

Provision is made for the continued edu 
cation of junior employees at evening 
schools at the Company’s expense. Cer 
tificates are awarded to apprentices who 
pass their technical education examinations 
successfully and who gain marks for good 
conduct, manual ability, regularity and 
punctuality. The workpeople who join a 
Holiday Club and save up by its means tor 
an annual holiday, are given liberal interest 
on their savings and allowed wages for thx 
week. 

Long service is recognized at the end ot 
15 and 25 years by certificates, badges and 
presentation watches. Under an employees’ 
Benefit Fund the workpeople who have 
served 20 years are, on retirement, at the 
age of 65 (60 if women) entitled to an Old 
Age Pension. Benefits are also under this 
scheme obtainable in case of break-down in 
health before the age of retirement, and 
provision is also made for widows and or- 
phans. 

The Prosperity-Sharing schemes of this 
Company have, within the last three years, 
culminated in a system of Co-partnership, 
under which every employee, after five 
years’ service (if 25 years of age), receives 


annually a certificate enabling him _ to 
draw dividend on an amount equal to 
about 10 per cent. of his wages. The em- 


ployee accumulates these certificates year 
by year and receives dividends on them all, 


the dividend being 5 per cent. less than 
that paid to the ordinary shareholders. 
Thus, when the dividend is 15 per cent., 


the partner-employees receive 10 per cent. 
on the total amount of their holding in 
Partnership Certificates. 

The Partnership scheme, although only 
evolved in 1909, was dated back to the be 
ginning of the century. Therefore, any 
employee, having £100 a year, who had 
been 25 years of age, and 5 years in ser- 
vice before 1901, would, on January ‘Ist, 
1911, receive a sum of £9, being the divi 
dend of 10 per cent. on his accumulated 


certificates bearing the nominal value of 
£90. 
The system gives every employee a 


strong personal interest in the making of 
profits and in the observance of the pledge, 
which he signs on applying for his Part 
nership Certificate, that he will not waste 
time, labour, materials, or money,-in the 
discharge of his duties, but will loyally and 
faithfully further the interests of Lever 
Brothers Limited, its Associated Com- 
panies, and his Co-partners, to the best of 
his skill and ability. 

And the lesson of all this is that the road 
to happiness both for employer and em- 
ploye is through Service. 
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An Article on Life Insurance. 
To Which Has Been Added Some Comments Upon Rotariarism. 
By a Modest Member of the Boston Rotary Club. 


There are five different kinds of Insur- 
ance—Life, Accident, Liability, Fire and 
Marine. 

The oldest among them is probably Ma- 
rine insurance, which in its primitive form 
was merely a loan or advance payment on 
the safe arrival of the vessel. 

The first regular Chamber of Assurance 
is mentioned as at Bruges in 1310. Fire 
insurance has been traced back to 1667, 
when the “Fire Office” issued policies in 
London, England. 

Accident insurance did not flourish until 
the nineteenth century. It was said “mil- 
lions of people cannot afford to be run 
over.” The feature of this business is to 
insure against complete or partial disable- 
ment through accidental causes, against 
which the insured could not reasonably 
protect himself, and to which he has not 
contributed by acting illegally or negli- 
gently. 

But our chief concern in this article is 
with Life insurance, and the writer asks 
the indulgence of his readers for attempt- 
ing, in so small a space, an account of a 
business so vast, and the ramifications of 
which are so far-reaching. 

Life insurance as a prosperous business 
did not to any large extent exist before the 
nineteenth century. Its development, how- 
ever, has extended over some three or four 
centuries, perhaps more. It may be said 
to have passed through three distinct 
phases—the experimental period, the spec- 
ulative or transitional period, and the pe- 
riod of scientific exactitude. 

In the experimental period the lives gen- 
erally taken were those of mariners, insur- 
ing them against death or captivity during 
the voyage, or insuring merchants (who in 


early days frequently accompanied their 
cargoes) against captivity, These risks 
were assumed by individual underwriters 


who took certain portions of the risk at so 
much per cent. 

The speculative or transitional period is 
interesting. Every subordinate office in 
the service of the state was the subject of 
sale or purchase. It was for sale by the 
patron and bought by the incumbent. The 
value of “place for life” depended upon the 
age of the incumbents. At that time there 
were no scientific means of determining 
this proper value. Church lands and houses 
built thereon were granted upon lives 
“leases for lives,” usually three, on the 
death of the last of which the property re- 
verted to the Church, and was only re- 
granted, if at all, upon the payment of a 
considerable fine. It was here that Life 
Insurance was used to render such trans- 
actions financially safe. 
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The period of scientific exactitude, which 
next came, brought with it inadequate 
mortality tables it is true, but accurate 
enough to lay the foundations for the sci- 
entific computation of the probable dura- 
tion of human life. 

Life insurance in the United States had 
its inception when the Presbyterian Syn- 
ods of New York and Philadelphia pro- 
cured a charter from the government of 
Pennsylvania for a corporation for the 
“Relief of poor and distressed Presby- 
terian ministers and of poor and distressed 
widows and children of Presbyterian min- 
isters.”’ This instituton has become a Life 
Insurance Company and is now existant. 

At a later date in 1769 was chartered an 
association for the “Clergy of the Church 
of England in America.” In 1794 the In- 
surance Company of North America was 
chartered by Pennsylvania to do a general 
business including the insuring of lives. 
In five years it had written but half a dozen 
policies and in a short time gave up this 
branch of the business. 

Early in the 19th century active interest 
was shown in life insurance. The Pelican 
Life Insurance Company of London estab- 
lished an office in Philadelphia in 1807, and 
the organization called the Pennsylvania 
Company for the insurance of lives marks 
the beginning of life insurance on a busi- 
ness basis. It was capitalized at $500,000. 

In 1818 the Massachusetts legislature 
chartered the Massachusetts Hospital Life 
Co., a stock company, which was capital- 
ized at $500,000, and was empowered to 
do a life and trust business. Under the 
terms of its incorporation it was required 
to pay to the Massachusetts Hospital one- 
third of its net profits after it had deducted 
legal interest on its paid-up capital. This 
extraordinary demand was made because 
at that time it was considered that the 
business of life insurance yielded large 
profits and that as a consequence the com- 
panies should pay a liberal amount for the 
privilege of doing business in the state. 
This very unreasonable demand, caused 
doubtless by the ignorance of the legis- 
lators, resulted in operating against the 
company’s growth, and prevented the in- 
corporation of other companies. 

But from the founding of the later com- 
panies, the New York Life in 1830, the 
New England Life in 1835, and others (in 
January, 1911, they numbered two hun- 
dred and five) life insurance has taken its 
stand as one of the bulwarks of society, as 
a business of philanthropy which throws 
its protecting arms around the individual 
and leads him and those dependent upon 
him over the rotigh roads and devious 
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paths of life and brings them to a haven 
of safety that never could have been at- 
tained without it. Life insurance has had 
its days of darkness, its calumniators, and 
it has been maltreated by the people of its 
own household, yet in spite of this it has 
stood as the rock in the wilderness, a pro- 
vider and a defender against the uncer- 
tainties of life. 

In 1905 the country was startled by a 
personal quarrel for control of one of the 
largest companies, which led to investiga- 
tions into the management of a number of 
companies. There were exposures of bad 
management, betrayal of trust, which 
sounded a note of alarm, and brought 
about restrictive legislation and revision of 
the insurance laws. Some of this legisla- 
tion was ill-advised and may be attributed 
to the inflamed conditions of public opin- 
ion. That the recodification of the insur- 
ance laws was a necessity there can be no 
doubt, and as a result we have today stand- 
ard policies, surplus has been limited in 
amount, salaries and expenses have been 
regulated, and the methods of alloting 
dividends have been defined. The State of 
New York went so far as to limit the 
amount of insurance that can be written 
by a single company. Indeed, the super- 
vision of the companies by the different 
states has become so close that any fur- 
ther attempt would result in their taking 


over the active management of the dif- 
ferent companies. 
The result of the investigation of 1905 


and subsequent legislation had the effect 
of curtailing life insurance for a time. Es- 
pecially was this to be seen among certain 
companies, but as time has gone on the 
restrictive measures have been modified to 
meet the necessities of the occasion, for it 
was seen that they operated against the 
welfare of the company and the policy- 
holder. It has, however, again taken its 
rightful position and stands as a monu- 
ment to the intelligence, honesty and for- 
titude of those who have so patiently 
brought it to its commanding position in 
the affairs of the world. 

In January, 1911, there were two hundred 
and five old line companies doing business 
in the United States. 

There was in force on that date insur- 
ance to the amount of $16,404,260,042. Of 
this $13,227,213,168 comprised ordinary in- 
surance. The balance, $3,177,047,874, was 
what is known as industrial, or weekly 
premium insurance, 

The number of ordinary policies in force 
on that date was 6,954,120. The number 
of industrial or weekly premium policies 
numbered 23,034,463. 

The total premium income of all com- 
panies in 1910 was $593,388,241. The or- 
dinary premiums were $421,534,773; the 
weekly premiums, $171,853,468. 

These figures eloquently tell what life 
insurance is to the community, the unique 








position it holds and the remarkable serv- 
ice it gives. 

To quote the words of a well known 
writer, “Insurance reduced to its simplest 
terms means the application of the prin- 
ciple of association to the equalization of 
resulting from the inherent uncer- 
tainty in human affairs.” 

There is always the risk of untimely 
death, of fire, of shipwreck, burglary, wind- 
storms, floods and many other contingen- 
cies outside of the control of man. It is 
true that the uncertainty of life has been 
modified by the advance in medicine and 
surgery, but still there always remains the 
risk of premature death, which can be 
equalized by the principle of association. 

The first select committee on Friendly 
Societies in 1825 said, “Wherever there is a 
contingency, the cheapest way of provid- 
ing against it is by uniting with others; so 
that each man may subject himself to a 
smaller privation in order that no man may 
be subjected to a great loss. He upon 
whom the contingency falls does not get 
his money back again, nor does he get for 
it any visible or tangible benefit, but he 
obtains security against ruin and conse- 
quent peace of mind.” 

In mentioning the relation of insurance 
to ethics it must be remembered that life 
insurance is sanctioned by private and pub- 
lic morality. Objections are sometimes 
raised against it on the grounds that it is 
a form of gambling, and, therefore, should 
be opposed by religious people. There is 
in existence today a sect called the Dunk- 
ards, who object to life insurance on the 
ground that there is no Biblical authority 
for it. Yet there are few people today 
who will not acknowledge the great moral 
force in life insurance which makes for the 
betterment of mankind and the ameliora- 
tion of the condition of the poor. A great 
deal of injury is done to the cause by the 
implication that there is a fundamental 
identity between insurance and gambling. 

Dymond in his Essays on Morality, 
speaks of gambling and lotteries which at- 
tempt to gain by the losses of others as 
intrinsically immoral in their results, while 
life insurance is moral as a method and as 
a means of the advancement of mankind. 

In life insurance the privilege and the 
necessity of service is paramount and the 
same principles underlying this great busi- 
ness are found in Rotary—a true Rotarian 
should not be without life insurance, pro- 
viding his condition of life and health per- 


losses 


mit it. Life insurance has for more than 
a century fought an unyielding warfare 
against intolerance, superstition and cal- 


umny. It has been no easy struggle, but 
its day of experimentatiog is at an end 
and companies officered and managed by 
men of probity and ability are blazing the 
trail of final independence of the individual. 

And so with Rotary! This unique organ- 
ization of men who are banded together for 


Page Twenty-three 











THE NATIONAL ROTARIAN 


mutual service, for civic righteousness is 
in the chrysalis, in its infancy, it has come 
at a time when greatly needed, its potenti- 
alities are almost illimitable. 

Taking into consideration the qualifica- 
tions necessary to its membership—that 
its members must be men of position in 
the community, men of integrity, its pro- 
posed civic activities and its dominating 
feature of Service—it does not require the 
gift of prophecy to say that in the course 
of time it will stand as an organization 
which will command the respect and admir- 
ation of the community in which it is es- 
tablished. But in its establishment and in 
its development its members must never 
lose sight of the purpose for which it was 
founded. 

The words Mutuality, Reciprocity, Co- 
operation must be written largely in the 
hearts and minds of its members. It must 
reflect the spirit of the times, it must re- 
member that Aristotle said 350 years be- 
fore Christ: “One man is no man,” and 
that this is truer today than it was then. 
Its members must remember that as far 
as possible their activities in life are for 
other people as well as for themselves in- 
dividually, that the Rotarian who thinks 


but of himself and leaves his fellow mem- 
ber cut of the equation has not in him 
the true spirit, the true idea of Rotary, and 
is a man whose mental condition might 
well be inquired into. The measure of a 
man’s sanity is in his ability to co-operate 
with the other man and the measure of his 
intelligence is the realizaton that he is a 
part of this great organization and a very 
necessary part of it. 

In the development of Rotary ideas and 
in their ultimate success the thought comes 
that it is a universal law that whatever sur- 
vives, whatever grows, whatever becomes 
useful must fight. 

There never has been builded an organi- 
zation, there never has been a great revo- 
lution or a great reform without severe 
struggles. 

Rotary represents an idea, a conviction, 
which must, through the earnest co-opera- 
tion of every member, become so solidi- 
fied, that it may withstand the attacks 
from within and without, bravely and suc- 
cessfully. 

As a brother Rotarian striving for the 
ultimate success of this splendid organiza- 


tion, I salute you! 
‘CLERICUS. 





Kansas City Rotary Invites 
President Harris to Address 
Them. He Talks From 
Chicago. 


SPEAKER HEARD 458 MILES 





Kansas City Diners Listen Over the Phone 
to Address Here. 

Addressing two widely separated audi- 
ences at the same time, Paul P. Harris, 
president of the National Organization of 
Rotary Clubs, last night delivered a speech 
on “Organization.” 

Mr. Harris talked to an audience of 150 
men at the Richelieu Cafe. At the same 
time aeSsimilar gathering in Kansas City 
heard his remarks over the long-distance 
telephone, an instrument being adjusted at 
each plate. As the Chicago men cheered 
and sang those in Kansas City, 458 miles 
away, responded. 

“There was a time when it was true that 
‘when business begins friendship ceases,’” 
said Mr. Harris,*“but it is now a fact that 
friendship begets business and it is no 
longer good policy to be anything but in 
harmony with those in the same line of 
business.”"—Chicago Record-Herald. 
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THE ONE THING ABOVE ALL OTH- 
ERS WHICH SHOULD BE SEEN 
BY THE VISITOR TO OUR CITY. 
This will be the heading of a page in the 

next issue of The National Rotarian. 

In each city there is one particular thing 
above all others of which the citizens are 
most proud. It may be something of great 
beauty or of vital historic interest, some- 
thing remarkable as an example of man’s 
skill as a builder or for some other reason. 

Imagine that by some miracle you were 
permitted to show a visitor to your city 
just one thing—what would you select? 

Write me a brief note and tell me what 
your selection would be. 

Editor THE NATIONAL ROTARIAN. 





MORE DIGNIFIED NOW. 


“When I was a tiny boy with ringlets,” 
said the man with little hair, “they used to 
call me Archie.” 

“T suppose now they call you Archibald.” 
—Christian Register. 





OBLIGING. 

A farmer boy and his best girl were 
seated in a buggy one evening in town, 
watching the people pass. Near by was a 
pop-corn vender’s stand. 

Presently the lady remarked: “My! that 
pop-corn smells good!” 

“That’s right,” said the gallant. “I'll 
drive up a little closer so you can smell it 
better.”—Everybody’s Magazine. 
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The Official Call 


for the 


THIRD ANNUAL CONVENTION 


of the 
NATIONAL ASSOCIATION OF ROTARY CLUBS OF AMERICA 
Duluth, Minnesota, August 6th, 7th, 8th, 9th, 1912 


The Third Annual Convention of this 
Association will convene at Duluth, Min- 
nesota, on Tuesday, August 6th, 1912, for 
the purpose of receiving and acting upon 
reports of its officers and committees, for 
the election of officers and directors and 
for the transaction of such other business 


designated by the affiliating Rotary Club 
as an alternate for one or more delegates 
from such afhliating Rotary Club not pres 
ent, and, when so designated by proper 
authority, shall, in addition to his own vote, 
be entitled to vote as such alternate for the 
non-attending delegate or delegates he rep- 





resents. 


as may be brought before the convention. 


Article VI of the Constitution and By- The Constitution provides that each Club 


Laws of this Association provides for “ae ty : : ven ‘ 
aw Lis : “le 7 vides for shall elect a general Committeeman (the 
R EPRESENTATION IN CONVEN- general Committeemen elect the National 

TION” as follows: Board of Directors), but nothing is said 


therein as to how the delegates shall be 
chosen. Each Club, therefore, can by res- 
to one delegate for each fifty (50) of its olution (if provision is not already made 
members or major fraction thereof, pro- in that Club’s By-Laws) prescribe the 
vided that each Club shall be entitled to at manner in which its delegates shall be se- 
least one delegate in said Convention. lected—by election of the Club, by election 


of the Board of Directors, by appointment 
_Sec. 2, Each delegate at the Annual of the President, or otherwise. 
Convention shall be entitled to cast one 


vote on all questions submitted to the Con- 


Section 1. Each affiliating Rotary Club 
shall be entitled in the Annual Convention 


Every Club is urged to send to the Con- 


vention. vention not only its Constitutional dele- 
Sec. 3. Every delegate shall be a mem- come All aeitie ike cane teven he aa 
ber of the affiliating Rotary Club he repre-  yoting delegates) will be very welcome at 
sents. the Convention, and they will find much 
Sec. 4. Any delegate present may be to interest and benefit them. 
This call is issued by direction of and 
for the BOARD OF DIRECTORS, 
PAUL P. HARRIS, 
Attest: President 
CHESLEY R. PERRY, 
Secretary 
CONVENTION COMMITTEES: 
President Harris has appointed Mr. Glenn C. Mead as Chairman of the Resolutions 


Committee for the Third Annual Convention. Other members of the Committee wil 


be appointed later. 


Na- 


mnsti- 


Committee on Revision of the 
the Preparation of a Model C 


Mr. E. L. Skeel of Seattle is Chairman of the 
tional Constitution and also of the Committee on 
tution and By-Laws for Local Clubs. 


Resolutions, Constitutional Amendments and other matters for consideration at the 
Convention should be forwarded to Headquarters for reference by the President to the 
proper Committee. 


TRANSPORTATION: 


The Rotary Club of Duluth has appointed a Transportation Committee who will be 
glad to advise all Rotarians how to get to Duluth. Address: Chairman A. A. Michaud, 
301 Lonsdale Bldg., Duluth, Minn. 
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CONVENTION TIME APPROACHES—GET READY FOR DULUTH. 





The Third Annual Convention of Rotary 
Clubs will be in session in the City of Du- 
luth, Minnesota, on the shores of Lake Su- 
perior, the largest body of fresh water in 
the world, during the week beginning Au- 
gust 6th, 1912. 

If you want to get posted on what oc- 
curred at the Chicago and Portland con- 
ventions send six cents in stamps to N. 
\. of R. C., 911 Ist Nat’l Bank Bldg., Chi- 
cago, and we will mail you the printed 
proceedings of both conventions. 

The Duluth Rotary Club, assisted by the 
Rotary Club of Superior, its sister city, just 
across the bay, and supported by the other 
two great Minnesota Rotary Clubs—those 
of Minneapolis and St. Paul, will endeavor 
to show all the visitors within their gates 
a most hospitable time. 

While no Rotary Club is lacking in any 
way in hospitality, it is a fact that by rea- 
son of their limited membership, the ex- 
pense of entertainment may be quite a 
burden upon the local Club of the Conven- 
tion City. 

Some time ago, National Director 
Thresher sent in a suggestion that here- 
after at each Rotary Convention a regis- 
tration fee, of, I believe, not to exceed 
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$5.00, should be charged each visitor not 
an Officer of or delegate to the convention, 
as I understood it. 

The idea being that the officers of the 
convention and the delegates would be 
given all the entertainment courtesies from 
the local club free, but it would be too 
much to expect that the local club should 
provide similar entertainment for an un- 
limited number of visitors who migcht at- 
tend the convention. At the same time, 
the presence of the visitors is greatly de- 
sired, 

There are two strong arguments for the 
proposition: 

First, that it would give the local club 
a larger fund for entertainment purposes 
and one which would automatically expand 
in proportion to the attendance. 

Second, it would encourage the attend- 
ance of a great many Rotarians who would 
like to come and bring their friends, but 
would hesitate to do so, because it would 
seem to them like an imposition upon the 
local club. 

In further explanation of his suggestion, 
Mr. Thresher has contributed for publica- 
tion the following article: 
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CONVENTION REGISTRATION FEE. 
By Frank L. Thresher. 


Member Executive Committee and Na- 
tional Board of Directors. 


A Rotary Convention is a business meet- 
ing. The delegates have so many matters 
of National importance to attend to that 
there remains for them little time for 
pleasure. Presumably they are composed 
of the older members and therefore are 
imbued with the principles and practices 
of Rotary, hence they are the better pre 
pared to elucidate the principles and ex- 
plain the practices of Rotary. This can be 
done not only on the floor of the Conven- 
tion, but directly, and perhaps, more 
comprehensively through the little per- 
sonal heart-to-heart talks of groups of 
new-found Rotary friends. Therefore |] 
hope that every means will be adopted that 
will tend to the promotion of the largest 
attendance possible. 

For the best good of the Rotary move- 
ment I propose that the local committee in 
charge of the arrangements at the Con- 
vention city shall charge a registration fee 
to each delegate and every attending Ro- 
tarian. 

This I propose: 

(1) To attract the greatest number of 
Rotarians other than delegates. 

(2) To relieve all sense of embarrass 
ment to delegates, that might arise from 
the entertainment at functions where 
others (their brother Rotarians) would be 
excluded, or for obvious reasons, could not 
be admitted on the same plane with them- 
selves. 

(3) To relieve the local club and its in 
dividual members from a financial burden 
which I feel that they should not be called 
upon to bear. 

Three of my reasons for the registration 
fee are here briefly stated, but I feel that 
my subject is of sufficient importance to 
warrant some amplification of these state- 
ments. 

We want Three Thousand Rotarians at 
the Annual Convention. Mark the number 
T-H-R-E-E (3,000) T-H-O-U-S-A-N-D! 
By this I mean 1,500 members and their 
wives or sweethearts—all Rotarians. If 
every member can be assured in advance 
that he will be just as welcome, will be 
made just as much of, and will have every 
privilege. save that of voting, enjoyed by 
any ccher member be he delegate or other- 
wise, I am sure that it would add greatly 
to the attendance. 

How little is known on the part even of 
some of our older members of the hu- 
manity up-building principles, of the en- 
nobling, self-sacrificing ideals of Rotary 
was made manifest at both the Chicago 
and Portland Conventions, but all who 


aR... <i Us eee 


were privileged to attend these meetings, 
both the pioneers in the movement and 
newly elected members were sc enlightened 
by their experiences that most of them, | 
believe, returned to their homes filled with 
a determination to be better Rotarians, to 
radiate more and more love for their fel 
low-men by being more helpful and less 
critical. 

We want all Rotarians, and through 
them, the whole world to know that Ro- 
tary is bigger, vastly bigger than merely 
a trade proposition, that it does not mean 
that I shall buy from you, nor that you 
shall buy from me; that there is not a 
narrow, selfish, unmanly, or un-American 
suggestion associated with any one of its 
principles. 

How can this information be better dis- 
seminated and assimilated than through 
the close contact, the touching of elbows 
of the attendants at the great coming to 
gether of members from every Rotary or- 
ganization whether it be a member of the 
National Association or unaffiliated? 

My second reason is really self-explan- 
atory; but to elaborate let me point to one 
very pertinent fact: It would be unreason- 
able, and I think, un-Rotarian, to expect 
the local organization to defray the ex 
penses of a large number of attendants, 
other than delegates and yet you, as a dele- 
gate, would feel uncomfortable upon learn- 
ing that there are functions that your Ro- 
tary friends could not attend, or at best, 
not on the same basis as yourself 

\s to my third reason, I have only to 
ask: Put yourself in your brother's place 
Every member of the entertaining club 
will, under the most favorable circum- 
stances, needs sacrifice much in money and 
time. The responsibility and mental strain 
will of necessity be considerable. Let 
them join with all the others and pay the 
same registration fee, no more, nor less 

I would suggest that the registration fee 
be made $5.00 to every attending Rotarian. 
This fee | would have cover all functions 
of whatsoever nature and to include both 
the member and his ladies. 

Five dollars from each attending Rotarian 
should total an amount sufficient to cover 
all expenses Our entertainment should, 
I think, be of a simple and inexpensive na 
ture, consuming the minimum of time 

My suggestion is not a new propositicn, 
but instead it has been tried and with the 
greatest success and satisfaction by other 


associations and organizations. Some as- 
sociations charge a _ registration fee of 
from five to ten dollars, and this is sup- 


plemented by a fund of several thousand 
dollars provided by the entertaining club, 
but this we do not want. We should have 
all the time possible to attend to the busi- 
ness of the convention, to listen to the re- 
ports and papers, to imbibe more and more 
of the true spirit of Rotary. 

I hope the time may never come when 
Rotary will descend to the _ practice 
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usually in vogue at many Conventions of ON TO DULUTH , 
spending the time and attracting the Three Thousand Strong! 
thought and attention of delegates and I wish to suggest the appointment of a 


thers by a useless, profitless scramble, a Convention Committee of five members by 
utton-holing for pledges for an office or each and every club of our Asosciation 
Convention City. I must urge that we Let this committee be composed of mem- 
ontinue the determination of our Conven- bers themselves pledged to attend and 


on City through our directors. I be- who are enthusiastic, 

erudge the time now give over to the (a) Over the advantage to our caus¢ 

election of officers. I feel that this, too, of attendance at the Convention. 

might be done with much economy of time (b) The benefit and pleasure that must 

and to the great good of the cause by pro- come to each attending member. ‘ 
iding for the selection of officers by the Appropriate a sum, One Hundred Dol- 


Board of Directors. The Secretary is so lars, if possible, to be used in promoting 

selected, now, why not the other officers? interest in the Convention by issuing t 

\ mail ballot might be taken to gain an all members a carefully prepared and 

expression of the desire of the respective printed circular of a dignified but most en- 

clubs. But certainly I do favor taking this thusiastic nature. 

matter, and everything that pertains to it, Let the committee meet at lunch once 
that might lead to politics, out of the each week until the Convention. 

hands of the Convention. Let there be no lack of enthusiasm, per- 
Now let us resolve to help our brothers suasion, or information necessary to in- 

of the Convention City by paying a regis- duce the atendance upon the part of each 

tration fee of five dollars and let us fur- club of a representation sufficient to bring 

its proportion up to the required number 

selves and to urge upon every other Ro- of three thousand attendants. 

¢ FRANK L. THRESHER, 


tarian the importance and advantage of 
joining us at the Convention. Member National Executive Committee. 


HOTEL RADISSON Minneapolis’ 


New $1,500,000 Hotel | 


| The Rotarian Hotel | - 
| SEVENTH STREET 


Near Nicollet Avenue 


- ABSOLUTELY FIREPROOF 


EUROPEAN PLAN 





ther resolve to attend the Convention our- 











350 Rooms. 100 Large Sample Rooms 
Circulating Artesian Ice Water in Every Room 
| RATES 


$1.50 and $2.00 without bath. 
With Bath, $2.50 upward 
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Rotarianism is a step in the evolution of humanity and in the emancipation 
of man from the exactions of unceasing servitude to the interests of self. 








Nationalization. 


Mr. Harry A. Wheeler, Vice President 
of the Union Trust Company, the Rotarian 
bank of Chicago, and formerly president 
of the Chicago Association of Commerce, 
has just put into execution his plan of Na- 
tionalizing the work of the commercial or- 
ganizations of the United States. By one 
stroke, the effectiveness of the National ac- 
tivities of the commercial bodies has been 
doubled or trebled, perhaps. The real 
wonder is why was it not done before? 

One year ago now, we were claiming the 
distinction of being the only organization 
in the country equipped to bring to bear 
upon national projects the manner of in- 
fluence which is brought to bear upon lo- 
cal projects by commercial bodies. 

We can not longer lay claim to an ex- 
clusive field, but that fact certainly will 
not lessen our opportunities for usefulness. 
We can assist in the activities of the na- 
tionalized commercial clubs, as we have 
assisted in the activities of the individual 
clubs; or when deemed proper, we can 
work independently. 

The Rotary Club of Boston has taken 
the initiative in a trans-continental high- 


way project, and they hope to be able 
interest the National Association in it t 
the end that a committee be appointed to 
advance its interest in systematic and et 
fective manner. 

Mr. Wheeler is a good friend of Rotary 
and has expressed much interest in our Na- 
tional scheme, the civic possibilities of 
which have strongly impressed him 

We are certain that, in due season the 
influence National Rotary upon some 
worthy cause will be felt. Opportunities of 


| 


this character are too rare to be wasted 


The Usefulness of the Roster. 
It is of course, unnecessary to call to the 
attention of Rotarians the importance ot 
keeping their club roster on their desks at 
all times for ready reference, nor can we 
give them many new or original ideas a 
to how their rosters can be advantageously 
used. 

The writer can, however, tell « me 
manner in which the Rotarian roster has 
been of great value to him as a lawyer. 
Perhaps the experience may be of benehit 
to some other lawyer or to a layman, f 
that matter. 
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Most lawyers and many laymen are fre- 
quently called upon by out of town, or even 
local friends or clients; who desire to get 
a line upon the business of some local con- 
cern, Perhaps the purpose is to ascertain 
what credit such concern is entitled to or 
possibly the friend or client may be con- 
templating investment in the business of 
the person in question. In the days prior 
to the organization of Rotary we have not 
infrequently been put to our wits end to 
devise some means of obtaining an inside 
line. Today, our Rotarian roster solves all 
of the difficulties. I am certain to find 
some Rotarian who is engaged in the same 
or kindred business and from kim, or from 
one whom he will name, I am certain of 
obtaining definite and reliable information. 


The roster is a blessing, and its use is 
worthy of careful study. It is through 
study of the roster, as well as through the 
personal touch, that we gain the familiarity 
with members and with their various busi- 
nesses which makes for our highest effici- 
ency in the field of Rotarian activities. 
May the rosters continue to grow more 
practical and more serviceable as time goes 
on. 


Someone has suggested that in the larger 
clubs two rosters are almost necessary; 
one a pocket edition without photographs, 
and one a desk edition containing them, and 
other matter not contained in the 
pocket edition. 


al 
alisSoO 


Whatever plan may be found most sat- 
isfactory, certain it is that the roster is 
destined to play a very important part in 
the Rotarian scheme and the better the 
roster, the more efficient the club is likely 
to be. 


The Future of The National Rotarian. 


During a recent talk with the editor, he 
made the statement that for two reasons, 
he considered it advisable to endeavor to 
devote considerable space in the columns 
of The National Rotarian to matters of 
general interest. 


In the first place to do so would tend to 
make cheaper postal rates possible. 


~ In the second place, it would add interest. 


I have no doubt as to the wisdom of the 
conclusion nor as to the logic of his rea- 
sons why. 


One of the advantages of Rotary is an 
opportunity which its peculiar organization 
makes possible. It is the opportunity to 
study business methods and systems which 
have been found most practicable in differ- 
ent lines of trade, such as cost finding sys- 
tems, methods of selling, transporting and 
delivering goods, etc. From the study of 
methods which. have proven serviceable to 
special lines, much informatoin of general 
interest and benefit may be obtained. Ro- 
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tarians will fall short of the realization of 
their just inheritance if they fail to make 
the utmost of the opportunity; and no bet- 
ter medium for the dissemination of up-to- 
date business ideas and for the promotion 
of honorable business standards than The 
National Rotarian, can be found. 

When our publication is developed to th« 
point where it serves us both as a chron- 
icle of the events of Rotary itself and also 
as a medium of education in matters which 
pertain to the businesses upon which we 
depend for livelihoods, it will indeed, be 
welcome in our households. If Mr. Perry’s 
ambition as above expressed is realized, 
the value of The National Rotarian alone 
should justify the entire expense of the Na 
tional Association, so that all other bene 
fits may be considered net profit. 


Noblesse Oblige. 


Position imposes its obligations. Per 
haps the fact that your life or mine runs 
smoother than the lives of others whom 
we know may not be at all traceable to 
natural differences in character. There may 
have been more mother in your life or mine 
than in the lives of others; or any one or 
more of a hundred and one other things 
may have just mechanically happened to 
make our lives more fortunate than theirs 

Whether success be merited or unmerited 
the rule is the same. The world long ago 
returned its verdict that success brings with 
it obligations. A higher degree of respon- 
sibility is placed upon the shoulders of the 
successful man than upon the shoulders of 
him who is already tottering under the dis 


couragement of successive defeats. Th 
right of way is to him who carries the 
heaviest load. What matters it if this 


man’s load consists largely of past failures?’ 


Persistence. 


Life is a series of contests, from which 
we emerge victors or vanquished. We 
must be masters of circumstances or mas- 
tered by circumstances; and it is wonder 
ful with what consummate and _ strategic 
skill old “General Fate” lines up his batal- 
lions of circumstances sometimes. it 
would seem as if there wasn’t a chance in 
the world against them, and there isn’t ex- 
cept for “Persistence.” He wins because 
he knows how to take a licking. He comes 
back for more, day after day, year in, year 
out; and he keeps his heart with him all of 
the time. It’s nothing to get licked, but 
it’s bad to lose, heart. It’s a big job he’s 
cut out for himself, sure enough, but there's 
a big man behind the job and he’ll win. 


PAUL P. HARRIS 


(Attorney-at-Law, 
No. 127 North Dearborn St., Chicago) 
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Letters From Divisional Chairman 


PHOTO-ENGRAVING 
In One or More Colors. 


The product of the photo-engraver is one 
of the most important of all the factors 
that enter into modern business endeavor 
and enterprise. 


The illustrations 
obtained from. en- 
gravings, practically 
make a_ universal 
language, which, by 
means of pictures, 
convey the same 
meaning to a Chi- 
nese or an Eskimo. 

Fundamentally, 
school children are 
more readily edu- 
cated, as they can 
clearly and quickly 
grasp statements il 
lustrated with pic- 
tures. It is due to 
pictures that numer 
ous books and magazines have been pub- 
lished, thus widely disseminating general 
knowledge, and then again, it has been due 
to the economical illustrations obtained 
from the product of photo-engraving, that 
it has been possible to distribute through- 
out the world catalogues illustrated with 
the manufactured wares and products of 
different countries, thus creating an enor- 
mous demand for widespread commerce. 

For the distribution of these illustrations 
the printing industry has been greatly 
stimulated, and to meet with the printers’ 
demands there likewise has been stimu- 
lated the manufacture of printing presses, 
inks and numerous other products. 

Photo-engravings are produced direct 
from photographs or drawings, and their 
cost is regulated chiefly by the sort of copy 
furnished, as well as the grade and finish 
of work and service rendered, which is 
varied to meet with different requirements 
of grades of printing and qualities of pa- 
per, which accounts in a measure, for the 
variable prices quoted by different engrav- 
ing houses of different standing. 

The engraving craftsmen who are mem- 
bers of the Rotary Clubs throughout the 
country can be of mutual benefit to each 
ather by spreading broadcast information 
regarding the importance of their craft and 
the advantages and benefits to be derived 
when intelligent consideration is given the 
different degrees of quality and finish and 
service by different engravers who have 
different standards of work, and by edu- 


cating the public to realize that the product 





OE EE 


H. A. GATCHEL 
Chairman 


of the engraver should be considered more 
as an investment than as an expense. 

H. A. GATCHEL, 
Gatchel & Manning, Opp. Old Independ- 
ence Hall, Philadelphia, 


AUTOMOBILES 


The Rotary Auto Microbe and its Success- 
ful Culture. 


Up to the present time, throughout this 
vast country of ours the rapid development 
of the automobile, together with the vari- 


ous systems used by 
the hundreds of au- 
tomobile —_ distribut 
ors and dealers has 
prevented (owing to 
lack of time) a 
proper and system- 
atic co-operation 
and exchange of 
ideas between the 
various automobile 
distributors and 
dealers of the vari- 
ous cities and vil- 
lages throughout the 
United States. 

Since the incep- 
tion of Rotary, and 
the intimate acquaintance which is imme- 
diately made between fellow Rotarians 
through their Rotary membership, and 
since the advent of The National Rotarian 
the thought has dawned upon the writer 
that today to those interested in automo- 
biles, whether as distributor, dealer, sales 
agent, or auto garage operator, a splendid 
opportunity is open in a classified business 
Rotary division which may be called “Ro- 
tary Automobile Division” wherein those 
interested as above outlined in the auto- 
mobile industry can exchang: ideas on 
operating as distributors ideas on auto 
salesmanship, ideas on successful garage 
operation, etc. 

Rotary principles to the new fellow Ro- 
tarian establishes within his vision of 
thought the feeling that closer acquaint 
ance and confidence are the cardinal prin- 
ciples of Rotary, hence, if such is the case, 
and Rotary means so much, why not open 
up this Automobile Rotary Division, and 
exchange among Rotarians, no matter 
where located, ideas towards the better- 
ment of conditions in this vast, rapid and 
fascinating business. 

The writer, who has been in the auto- 
mobile business for eleven years, from the 
time of the single cylinder wheel, 
curve dash Olds Runabout, up to the pres- 


ent time, has battled with the various 
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E. J. FILIATRAULT 
Chairman 
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“Spoke by Spoke 
The Rotary Wheel is 
Being Sheldonized” 


This was the published statement announcing last week’s 
San Francisco Rotary Club’s dinner—with the sub-head: 
‘*These Members are Studying The Sheldon Course, ”’ 
giving the names of sixteen prominent business executives 
of that great city. 


BE A SHELDON SPOKE 


Mr. R. R. Rogers, Secretary of the San Francisco Rotary 
Club, is one. Write him. He’ll tell you, and will also give 
you the names of the others. 


THE NEW SHELDON COURSE 


in ‘The Science of Business Building,’’ is well worth know- 
ing about. We will gladly send to you descriptive literature 
of ‘the Course of Study, and the service of The Sheldon 


School. 
WRITE US. 





, THE SHELDON SCHOOL, 1362 Republic Bldg., Chicago. 


Gentlemen: Iwill be glad to have your literature desrciptive 
of your course, ‘“The Science of Business Building.” 


SET ram re oc ee ey Pee a 1 gUMRTES? MAM 217) Stes ee 





City: caad.in 521. tut i PARNER cc ote. Jeagiln:. 
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When writing to our advertisers tell them you saw it in THE NATIONAL ROTARIAN. 
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emergencies required from day to day in 
building up a successful business. Unad- 
vised by any established precedent, he has 
been kept mighty busy systemizing the 
various departments governing a success- 
ful distributing business, and the operation 
of a successful garage. It has cost a great 
deal, but by continual changes in system 
in the various departments the wheels of 
success have been made to rotate in har 
mony with one another, 

In view of the above facts, and with the 
splendid opportunity through the columns 
of The National Rotarian, the writer now 
desires -to hear from every Rotarian wh 
is imterested in the automobile business 
and the systematic development of the 
auto business under any of the classified 
heads as previously stated, in order that 
advancement may be made both in opera- 
tion of the garages and in the systematic 
method of distributing as distributors of 
automobiles from a central point through 
sub-agents appointed or through dealers 
having direct factory agreements. 

The writer will be only too glad to ex- 
plain in detail to any one interested in the 
betterment. of their present system and 
conditions some successful methods from 
eleven years’ experience in the operation of 
mechanical departments wherein said me- 
chanical departments will not at the end 
of the year be a liability but an asset of 
merit. Also the success attained through 
the systematic method of handling and 
distributing as a distributor of automo- 
biles covering a large territory. The 
writer will be only too glad to explain the 
method of obtaining inquiries, and creat 
ing the mecessary interests with the pros 
pective purchasers of automobiles. Also 
full details relative to the systemizing of 
the various departments, checking system 
on supplies, oil, gasoline, etc., the proper 
and most efficient method, from eleven 
years’ study, of a ready and quick reference 
catalogue filing system. 

To all Rotarians here is a fine oppor- 
tunity now for the writer to obtain your 
ideas on the proper government of the va- 
rious subjects outlined above. Also a 
splendid idea for you as a Rotarian now 
that we are on intimate terms and ac- 
quaintance to obtain the full benefit of an 
exchange of ideas for better system and 
the proper management of the automobile 
business, and its various departments. Let 
us all get together, let us all exchange 
ideas as we know one another thoroughly, 
now, and we should all greatly profit 
thereby. 

Therefore, if you are interested in how 
to make money through your garage re- 
pair department, in the best method of 


keeping a daily transient record which is 
posted morning, noon, and night, in a suc- 


cessful method of interesting prospective 


customers, or any other department of 





your institution, you willimmediately upon 
reading this article write to me, and I will 
go into full details, assuring you that | 
am yours to command, and trusting that 
the Auto Microbe will continue to rotate 


to the success of all automobile Rotarians, 


E. J. FILIATRAULT 


Company, Duluth, Mint 


-~ 


COMMERCIAL PHOTOGRAPHY. 
The Photograph in Advertising. 


Chumb through the advertising pages 
your Everybody’s, your McClure’s 11 
Munsey’s—you are halted by a picture—a 
second glance and 
you find it a photo- 
graphic illustration 


Ever stop to con- 
sider why the phot: 
graph invariably gets 


your attention first— 
and holds it the 
longest? 

[ won't attempt t 
go into the psycl 


logical why—never 
H theless there I a 
| “something” - | 

man interest—if y 


will, that gets an au 
dience for the pl 

tograph wil 
ordinary illustration falls flat 


A. J. BRUNNER 
Chairman 


lere 


[It may be that the photograph which eg 
your attention is but the picture of a 
threshing machine, but being a photograph 
you are going to find out why that thresh 
ing machine was photographed. 

Truthfulness in advertising has be 


preached so persistently and so long that 
it’s like trying to prove a self-evident fact 
And yet, a glance at the current adver- 


tisements with their over-drawn pictures 
would seem to indicate that the advertise: 
forgot to tell his art department to sticl 
to the truth in his illustrations as well as 
in text, 

tg 


\o matter how true the printed word 
may be, an over-drawn illustration at the 
op is bound to cast doubt on the adver- 
tiser’s story 

On the other hand the reader uncons 


ously assumes the truthfulness of a photo- 
graph, and when a manufacturer has a 
product with merit enough to stand before 
the camera and be shown in all its detail 
the reader is going to put the seal of ap 
proval on it instantly 

It is generally the faulty constructed 





poorly made product that must be bolstere: 
up by a “nice” drawing. 

The courts recognize “photographs ~as 
conclusive proof—the public admits their 
truthfulness, and when the advertiser illu 
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A Greater Business 
For You In Seattle. 


The advantages Seattle has over other 
cities may be made YOUR advantages 
over your competitors. 


Establish your business, or a branch of your business, here 
and the great natural advantages which have built up the 
greatest city in the Northwest, will work for you, also. 


Opportunity So rapid has been the growth of Seattle and this en- 

here now. tire territory, that the consumption of all kinds of com- 

modities has, of necessity, been supplied almost en- 

tirely from outside sources. This condition, in itself, invites the establish- 
ment of factories at once. 


Specific Locating in Seattle, a factory would be in the metropo- 
advantages. lis and commercial center of a territory, which, were 
it in the east, would stretch from the Atlantic to Illi- 
nois and from the Great Lakes to North Carolina; it would be at the 
purchasing and supply point of the rich Alaskan territory; it would be in 
a strategic position to take part in the great overseas trade—Seattle being 
two days nearer the Orient than any other American port; it would be at 
the termini of practically all the steamship lines, touching at Pacific Coast 
ports, which come through the Panama Canal; it would have use of the 
lowest cost power on the American continent; it would be in a position to 
meet and beat any competition. 


Municipal This city will lend every assistance in its power to legiti- 

assistance. mate propositions. By a vote of more than two to one, 

Seattle Port District has just passed bonds for the erection 

of dock and terminal facilities, patterned after the famous “Bush Termi- 
nals” in Brooklyn, that will be unequaled on the Pacific Coast. 


Ast Think it over calmly, test these statements, write for in- 
at once. formation for your own line of business and decide Seattle’s 
claims on their merits. The time to act is right now. 
oar, % 
pose een, 
ISS Address the 





Secretary of the Rotary Club, 
Alaska Building, Seattle, U.S. A. 
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trates his story with photographs he at 
once establishes a confidence in his product 
that is bound to result in sales. 

The photograph has always played an 
important part in modern merchandising. 
The keen salesman has long recognized the 
power of the photograph in backing up his 
arguments. 

Ever watch a salesman make his talk— 
get the customer up to the right point—pull 
a photograph out of his big inside pocket 
with the terse remark, “and there’s the 
proof?” 

The photograph represents the highest 
art in advertising illustration, elevating the 
product advertised and creating around it 
an atmosphere of reliability and stability. 

It has been aptly said that photographs 
are the shorthand of advertising—telling 
the story at a glance and in the most favor- 
able manner. 

The big advertisers, the successful adver- 
tisers are taking advantage of these facts. 

Take the clothing industry as an in 
stance. Notice the change that has taken 
place within the last year. Today the new 
styles and suits are pictured as in every- 
day life, by means of the photograph. 

In fact one of the very largest of the 
clothing advertisers makes public an 
nouncement to the effect that they have 
discarded the old style of illustrating for 


the more modern photographic way. 

The automobile industry—now the big- 
gest of all our industries—owes its fast and 
marvelous growth almost wholly to the 
photograph. 

The photograph takes the prospective 
automobile buyer out into the open—shows 
him the joys and pleasures of motoring— 
shows him the various uses the automobile 
can be put to in his business—shows him 
the models of a particular make, the beau 
tiful designs, etc., and the deal is closed 
with a photograph of himself in his newly 
purchased machine. 

It takes but a glance at the advertising 
pages of your magazines and newspapers 
to see what a big factor the photograph is 
playing in the advertising of today. 

And here’s the reason. 

Photographic proof is undisputable proof. 
The courts recognize it—the customer ad- 
mits it. And the manufacturer is simply 
making capital of this fact when he puts 
the sterling mark on his advertisement and 
his product with the magic words, “an 
actual photograph.” 

ARTHUR J. BRUNNER, 


Commercial Photographer, 47 Kearney St., 


San Francisco. 
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BUSINESS COLLEGES. 
Che Business College in the United States 
is now recognized as one of the greatest 
practical educational influences. There was 


a time when _ the 
e, commercial school 
was given. scant 
recognition by em- 


ployers, educators or 


the public generally 
We must admit that 
it deserved little 
credit in the early 
day 4 There were, 
of course, a few well 
established schools 
with good standards 
of work, conscienti- 
ous Manage ment, 
and fair results, but 
there were a great 
many schools con- 
ucted by men of narrow education, t: ! 
ng a little bookkeeping and arithmetic, a 
great deal of useless flourished pen: 

hip, many of them advertising i1 
dignified manner and doing little to merit 
the support of employers generally 


C. W. CLARK 
Chairman 


But the time came when, throug! 
rowth of business and the insistent «le 
mand for clerical help, the opportunity | 
the commercial school began to expand 
rapidly This opportunity was recognized 
by a few able and conscientious leaders, 
such as the Spencers, Eastman, Bryant & 
Stratton, Sadler & Rowe, Soule, Heald, 
Shrader and others. Courses of study 
vere strengthened, students were prepared 
or the actual duties of business and wert 
placed in positions by the school manage 
ment. 

The perfection of the typewriting ma 
chine was one of the greatest factors in 
expanding the field of the business college 
Stenography became a study, not merely 
for a few verbatim reporters, but a means 
of livelihood for thousands of young men 
and women, in business. School manage 
ments found that graduates of the short 
hand department were in demand quite as 
much as those of the bookkeeping depart- 
ment. This condition continued to grow 
until at the present time hardly any city of 
a few thousand inhabitants or more, is 
without its Business College. 


I 


There are today attending the Busines 
Colleges of the United States more stu- 
dents than are attending all other colleges 
and universities combined. As far as we 
know, these Business Colleges are con 
ducted without a dollar of endowment, 
while other kinds of colleges, academies, 
and universities are as a rule, more or less 
heavily endowed. 

The success of the Business College is 
due to the fact that it meets a need not 
met elsewhere It trains the student to 
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Seattle Is Entering an Era of The Greatest 
| Prosperity She Has Ever Seen. 


| The Panama Canal will give business in this busy seaport 
| city a wonderful stimulus. 





It will widen the market for our products. Our lumber industry is ¢ 
preparing for action on a grand scale. The Panama Canal will bring us 
cheap raw materials. It will bring immigration direct from Europe to our i 


rich farming and dairy lands. Besides this, western cities have a way of 
their own when they take a notion to go ahead. 
3y all the rules, SEATTLE is due for another whirl. 








| In the very nature of things it will be an era 
of Rapid Expansion of her Shipping, 
| 





Jobbing and Manufacturing. 


And this will mean more demand and higher prices for commercial 
and water front real estate.’ In a hilly city like Seattle, level land suitable 
for heavy business is limited in amount and for that reason offers excep- | ' 
tional opportunities for money-making investment. A small amount of : 
|| money placed in this class of property today is alone capable of returning 


a fortune in a brief time. 


| What $200 Will Do in Business Property in Seattle. 


It will make the first payment on an $800 business tract or a $1,200 \ 
commercial water front tract in what must some day be the very center 
of the heavy business district of Seattle. If you would like to share in 
the growth and prosperity of Seattle you could do nothing that would 
guarantee you a greater profit than to purchase today in Seattle a tract 


of commercial water front land. 


¥ust a line from you today will bring you full particu- ‘ 
lars with maps and birdseye pictures. The motto of our 
house ts ‘‘He profits most who serves best.”’ 


McLAUGHLIN REALTY CO. 


1107 American Bank Bldg., SEATTLE, U.S. A. 
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write a good hand, to use figures rapidly 
and accurately, to spell correctly, to use 
good business English in writing and in 
speaking, to serve as bookkeepers, clerks, 
stenographers and _ typewritists, immedi- 
ately upon graduation. Elbert Hubbard has 
said, “So popular have the business colleges 
become that most of the high schools and 
many of the universities are putting in 
commercial courses trying to meet the com 
petition.” 

The question naturally arises: How can 
Rotary Business Colleges in the various 
cities co-operate to their mutual advantage: 
One or two suggestions may be in order 
First, it is, of course, the desire of all R 
tarians to build up the local clubs in the 
strongest way possible. To this end every 
Rotary Club without a Business College 
should secure the membership of the most 
creditable institution available. Sugges- 
tions from Business Colleges already affili 
ated are invited. 

Second, when prospective students, par 
tially prepared students, or graduates mov: 
from one city to another, a Rotary intro 
duction would be of mutual advantage 

Third, employment departments of 30 


PAPER DEALERS. 


For some time it has seemed that an im 
mense amount of good could be accon 
plished by the Paper Dealers in Rotary 
becoming acquaint- 
ed. Very few of us 
are direct compet- 
itors, but even so, 
we all would benefit 
by having a personal 
acquaintance, which 
would tend to mak 
our feeling that 
good-natured rival 

The conditions 
the East are entirely 
different from thos 
of the West, in the 
paper business as 


G. 0. ROGERS with other indus 
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Chairman tries. On the receipt 
of our catalogue 
member in the far East wrote me as fo 
lows: “When I look at news at 4% cents, 
and more, and the rest of the line, it makes 
my mouth water. Competition is very 
keen here, near the source of supply.” | 
laughed in reading this, as Spokane, with a 
population of 110,000 has four paper housés, 
that can work only a limited territory 
where the towns are small and far apart. 
This is enough competition to keep up a 
good-natured rivalry. 
When the excessive freight rates to 
Spokane from the East are considered 


40 Business ( olleges co-operating thi ug 
cut the United States could help each othe: 
to a very considerable degree 
Chere now exist various organizations 

Business College teachers and managers, 
ome local, some confined to a state or a 
| ip of states, and some of national ex 
tent. These all have their advantages, bu 


they have one disadvantage that cann: 
enter the Rotary Business College Division 
viz., the presence in the membership of 
competitors. Our cities are far enough 
apart so that we may with safety and with 
mutual advantage exchange ideas for tl 
purpose of improvement in methods 
classrool work, advertising, at other 
tivities. Suggestions along this line ars 
vited by the Division Chairman Ve 
lieve some method can be devised by whi 
each men f the division c t! 
opportunit hare equally n t »¢ 
fits that are sure t ve derived t I 
tarv co-op¢ 
cs. et 
> re Lal [ s \ 
5s 4 ( Los Angele 
take news print in cars with $1.1 ra 
wrapping at $1.19 and $1.29, Flat W1 
L. C. L. $2.45, our prices show no greatet 
per cent profit than our fellow Rotarians 
in the East 
The paper industry has and is broadet 
ing in scope so rapidly that to take a 
vantag f all the new features los 
relation between dealers in each territ 
should ve effected Take the items « pa 
per towels and drinking cups, how many 
of us are getting the business we sl Id? 
The proper manner of keeping the papet 
house in control of this busines which 
rightfully belongs to it, is a pressing ques 
tion, now that the hotel supply compani 
and ithers are giving considerable itten 
tion to this branch of the field \nother 


question which should be discussed is th 


extra charge which should be made for 
broken reams of bonds, covers, book pa 
pers, ete A uniform scale could be brought 


about in this as in the matter of cutting 
1arges, if Rotarian Paper Houses would 


2 £ 1 1 
get together. If we set the pace others will 


I have had th pleasure of hearing from 
many fellow members and have receive 
several catalogues. Those who are inter 
ested please write for a list of the paper 
dealers. Send your catalogues 
together. 

Cy, ) RR IGERS, 
Spokane Paper & Stationery Co., Spokane, 
VW } 
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Service 


The Far-Reaching Effect of the Application of Rotarian Ideas 
By O. R. McDONALD, Secretary Rotary Club of Des Moines 


It is generally admitted now that the 
Rotary Club movement is based entirely 
upon Service, the Golden Rule, as it were; 
the most beautiful and efficient character- 
istic of Modern Business. 

Let us stop for a moment and consider 
the far-reaching effect of Service, as de- 
veloped in Rotary, upon business condi- 
tions in general. 

The primary object 
of Rotarians meeting 
together and of the 
whole Rotary Club 
movement is to, by 
more perfect ac- 
quaintance, make 
friendships. 

Friendship is the 
most beautiful thing 
in life after love, and 
the true Rotarian 
considers it so. All 
that follows friend- 
ship is secondary to 
the true Rotarian, but 
how many have real- 
ly stopped to analyze 
the proposition and 
realize how much the 
successful develop- 
ment of their ambi- 
tions is dependent 
upon friendship. 

Let us first take the 
man himself, he must 
refine himself by self- 
inspection or intro- 
spection in order to 
fit himself to receive this gift of friend- 
ship, and in this process a man, big, broad 
and lovable is developed. 

\fter the man has made himself capable 
of holding the friendship of other men he 
has accomplished the object of Rotarian- 
ism, he has become a part of the move- 
ment whether he belongs to the organi- 
zation or not. 

Everything that has a part in the rela- 
tions betwegn the man and his friends is 
subject, through friendship, to improve- 
ment. The spirit says this is my friend, I 
must do my best for him; thus we have the 
development of the Service principle in 
Rotarianism. 

Improvement in Service is brought about 
by the development of the Rotarian spirit, 
and it proves the best investment in ad- 
vertising and business insurance that we 
can make. 





O. R. McDONALD 
Mitchell Advertising Agency 
Secretary Rotary Club of Des Moines 


The incentive is first to secure the ap- 
probation of our fellow members and we 
do it, but we can’t do this without secur- 
ing the approbation of every other man, 
woman and child with whom we come in 
contact or have business relations. 

Rotarianism has enabled many of us to 
realize fully, perhaps for the first time, 
what the effect of 
good service is upon 
our business. 

Take the cases that 
are familiar to you, 
the stores of your 
fellows. Have any of 
you made a test of it? 
Have any of you vis- 
ited a Rotarian store 
and felt the difference 
in the atmosphere 
that prevails, not 
only in the member, 
but in every man in 
the store. 

The true Rotarian 
spirit is contagious, it 
has a distinct influ- 
ence for the _ better- 
ment of all who come 
in contact with it. 

Let us now study 
the effect of Rotar- 
ianism upon the com- 
munity as a_ whole, 
on our entire trade or 
clientele. We find 
that while we began 
for the purpose of 
obtaining the approbation of our fellow 
members we have, in doing so, schooled 
ourselves to this method of doing business 
and that the development of this method 
has, in turn, attracted to us a large follow- 
ing of good and profitable business entirely 
outside of Rotary influence—who come 
primarily because they get Service and sat- 
isfactory merchandise. 

This is why Rotarians are successful. 

Let us go a little further in our study of 
the community. The elevation of the 
standard of service in any one place of 
business in a community must elevate the 
standard of service in every other place of 
business in the community. 

The Rotarian grocer, shoeman, tailor or 
clothier who, by developing and following 
Rotary principles, increases his efficiency 
and improves his Service to the community 
has competitors. 
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These firms are not slow to realize that 
something is going on that they do not 
know about, and what is the result? They 
begin to study the successful man and, as 
they are keen business men, they soon see 
that it is his method of doing business that 
is making the Rotarian the conspicuous 
success. 

Immediately they say to themselves, 
why not I as well as he? and they in turn 
make radical changes in their methods, and 
so not only the Rotarians are benefited, but 
the entire community, including competi- 
tion and all of the following of competi 
tion, is developed by the Rotarian idea. 

Thus you see that we are not only bene- 
fiting our own business when we follow 
the Rotarian idea but we are acting as a 
leaven to raise the standard of business ef 
ficiency throughout the entire community 
and who will say that such influence can 
be prompted by a selfish motive? 

Reciprocity is the keynote of life. We 
get from our fellow man just in proportio1 
as we give. 





Accident and Health 
INSURANCE 


Every Rotary Club Member 
should be protected from loss 
cf time, whether it be through accident or sickness, 
Having decided this, the next consideration is the 
company. 

The Bankers’ Accident Company offers the very best 
class of insurance obtainable. We sell policies cov- 
ering every accident and every sickness for the full 
limit and without exceptions. We issue policies 
with or without accidental death indemnity. 

Ask about our Hawkeye Indemnity Policy, 
Quarterly premium plan. 


BANKERS’ ACCIDENT C0. ®<*Moines 


F. L. Miner, Pres. E. C. Budlong, V.P. (Rotarians 











Jones, Envelope Manufacturer of 
Odd and regular sizes 
New Paper Drinking Cups 


Eavelopes all kinds and sizes 


Stamp Savers and Outlooks 


WM. C. JONES, 307 Pearl Street, New York City 
( Member of N. Y. Rotary Club) 














‘CONSIGN 


| shipments of household 
goods to the 


ORCUTT 


Storage, Packing 
and Moving 
Company 
4720-22-24-29-31-33 Easton Ave. 


SAINT LOUIS 


Fire Proof Warehouses 








Member Saint Louis Rotary Club) 
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GOLD SEAL 
CHAMPAGNE 


URBANA WINE Co. 
Sole Makers 
URBANA, N. Y. 





AMERICA’S BEST 


Equal to the 
Choicest Imported Brands 








Fermented in the bottle 
by the French Process 


WHY PAY IMPORT DUTIES 


For Sale by all Leading Dealers 
Served at all First-Class Hotels 
Restaurants, Cafes. Clubs, Etc 


Goto Seat 
Special Dry: 
Ke Connery 

Colt 


EDWARD S. McCRATH 
General Representative 


36 Whitehall St. N. Y. 
Member of Rotary Ciud of W. Y. 














When writing to our advertisers tell them you saw it in THE NATIONAL ROTARIAN 
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'Attention Rotarian 


Collections Made Everywhere 
For Manufacturers 
and Jobbers 


Send for a book of our 1 per cent triple 
Demand Drafts Free—Prompt reports 
and quick remittances our success. 

No Collection 

No Charge 


| 
UNITED MERCANTILE Co. | 





PITTSBURGH, PA. 
| WM. MEYER, Manager 











CIGARETTE SATISFACTION 
ROTARY Rotary Club Special Cigarettes sat- 
= isfy if you are descriminate about your selec- 

lat | D) tion and desire a palatable smoke and one you 





are sure is pure and unadulterated. They are 
guaranteed made of the Purest and Highest 
Y¢/ \y Quality of Turkish tobacco only; by hand; and 
= ~=smoke cool; clean and sweet with no disagreea- 
CLUB bleafter-taste. Send $1.00 for trial order of 50. or 
$1.85 for 100. 500 marked with your Monogram, Trade Mark , 
Crest or other design for $9.25. Rotary Club Cigarettes are 
low in cost, but high in quality. Appropriate for Dinners, 
Banquets and Advertising, etc. 
HENRY CARTER, 225 Fifth Ave., New York 
(Member New York Rotary Club) 











| DoYou Ship to Kansas City? 
If not, Why? 


Quick delivery and saving in freights by 
warehousing with us, or consigning col- 
lective cars to us for distribution. 

All details of Branch House business 
at only a nominal cost. 

Tell your friends about us. 


| Clagett Storage & Transfer Co. 


KANSAS CITY, MO. 
(W. 8. CLacerr, Member Kansas City Rotary Club) 














be 





Stops Cough 


Finest, purest, most pleasant to 
hy use, coe ives instant relief to 
coughs or » fever and catarrh. 
Get Free Sample 
by writing usa postal, or 25c and 
Béc sani tary —— tubes from 
over 35,000 druggists. 


Kondon aes a 
s % &\) Minneapolis, 
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SEE AMERICA FIRST. 


An Article Contributed by Wm. G. Stearns, 
Secretary of the Rotary Club of Tacoma. 


In the month of January, 1906, there was 
held in Salt Lake City a convention for the 
purpose of arousing interest in America as 
a land for the sightseer. At this gathering 
there were present the Governors of many 
Western states, General Passenger Agents 
and other leading railroad officials from 
numerous trans-continental lines, a large 
number of delegates from commercial or- 
ganizations and many magazine writers, 
lecturers and press representatives. 

It was at this meeting that the founda 
tions were laid for a great National See 
America First Association. To educate the 
American people regarding the countless 
scenic attractions of this continent a large 
publicity fund was to have been raised to 
exploit the scenic wonders of America. A 
very comprehensive plan of advertising 
was evolved and the foundations laid for a 
nation-wide movement. Unfortunately, 
however, the executive officer, Mr. Fisher 
Harris, and Secretary of the Salt Lake 
Commercial Club, was compelled by ill- 
ness to discontinue his work, with the re- 
sult that little progress was made in the 
carrying out of the original plans. Al- 
though the convention accomplished little 
in the matter of svstematic advertising, the 
slogan SEE AMERICA FIRST, spread to 
all corners of the country and through its 
general adoption awakened a nation-wide 
interest in America’s wonder works of 
nature. 

Figures compiled by John Ball Osborn, 
Chief of the Bureau of Trade Relations, 
show that almost 200,000,000 of dollars are 
annually spent by Americans in going 
abroad for passage, hotel bills, railroad 
transportation and amusements. This 
amount does not include the vast sum 
spent for jewelry, clothing, works of art, 
curios, etc. Were those items included, it 
is probable that the actual amount of 
money taken out of this country would ap- 
proximate 500,000,000 of dollars, an amount 
almost equal to the value of the entire 
wheat crop of the United States. 

In order to carry on a systematic cam- 
paign of education, there was _ recently 
started in the City of Tacoma, a publica- 
tion called SEE AMERICA FIRST. The 
editor and publisher, Alfred L. Sommers, 
who has had a wide experience in the tour- 
ist business, was Secretary of one of the 
leading Western Chambers of Commerce 
and is now Secretary of the Western <As- 
sociation of Commercial Executives. In 
order to secure the widest possible distri- 
bution of the publication and to insure its 
success from the very start, he presented 
his proposition to publish a magazine to 
The Rotary Club of Tacoma, of which he 
is a.member and chairman of the Commit- 
tee on Advertising and Trade Extension. 


eins 
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‘ The members of the Tacoma Club appre- 

} ciated the merits of the publication from 
the very beginning and not only assured Ask Your Dealer or Send Direct 
Mr. Sommers the support of the local or- for 


ganization, but placed at his disposal the | 
services of the Inter-City Committee, with 2 . 
a view of securing the friendly co-operation Marbleite Elastie 
of all the Rotary Clubs throughout the 
country. The resolution herewith printed | at 
was then passed: Floor Finish 

“We appreciate heartily the commend- 
able efforts of our fellow Rotarian, Mr. A. 
L. Sommers, in the promotion of the new 
publication entitled, ‘See America First.’ 
We believe that this periodical will have a 


The real material, made of the hardest 
gum. 
Tough, Elastic and Durable. 


most wholesome effect in educating the Does not scratch or mar white. 
American people regarding the many Dries hard over night, on old or new 
scenic wonders and other tourist attrac- floors, properly filled or on stained or 
tions of our own country, and particularly | painted floors. 

those of Western America. We believe Equally adapted for standing work, for 
that the result will be to” stimulate more use in Bathrooms, Kitchens, or on Peed 
extensive travel .in the | nited States, that oleum, where durability is desired. 

it will cause its people to become better 

acquainted with each other and with the Manufactured solely by 


manifold possibilities for investment and 

development in the United States, as well , 

as affording great pleasure and profit for Phoenix Paint & Varnish Co. 
sight-seeing; that it will thereby result in Store aud Oiiide << 160 Stitt oo. 


a great deal of money now being spent 
abroad by Americans to be put into circu- Philadelphia, Pa, 
lation here and that it will in no small We manufacture everything in connection 


measure contribute towards the general up- with PAINTS 

building of our own country. a an — 
“THEREFORE, BE IT RESOLVED: 

That this organization heartily endorse the 

promotion and publication of the magazine 


‘See America First;’ that as an orgamiza- 99 p—_—_—_—_—————______— = 
tion and individually, we undertake to ren- | 

| 

| 

| 

| 


der every possible assistance to attain the e | 
_| The Jenkins| 
| | 














the magazine in question, and that as an 
organization we instruct our Inter-City | 

| 
. . . ~ | 
Committee to co-operate with Mr. Som- | 


success of the periodical; that we will give 
LINEN CO. 


our personal support and subscription to 
Hotel, Railroad, Steamship 
and Restaurant 


Linen Manufacturers 


Large Stock of Linens Woven Especially For 


| 
HOTEL USE | 


Table Cloths, Napkins, Tops, Table Damask, | 
Sheets, Towels, Crash Toweling. Doylies, Etc. || 











mers in securing the friendly consideration 
and assistance of all other Rotary Clubs 
affiliated with the National Association.” 
THE ROTARY CLUB OF TACOMA, 
(Signed) Wm. G. Stearns, Secretary. | 
To show the faith that the members had | 
in the proposition, they then and there sub- 
scribed for over a thousand single copies. | 
Since then the matter has been taken up 
with the Rotary Clubs of Seattle, Los An- 
geles, San Francisco, Oakland and San 


| 

Diego, where it likewise has been enthusi- | 

astically received. That the publication | 13, 15, 17, 19 and 21 East 22d St. | 
NEW YORK CITY 


has real merit and meets a want is evi- 
denced by the numerous letters that the FACTORY: Russell Street, Belfast, Ireland | 


publisher has received from Governors and 
prominent citizens all over the United 
States. 





Telephone, Gramercy 383 











Vice-Prest. New York Rotary Club 





| V. CLEMENT JENKINS | 
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WHAT THE CLUBS ARE DOING 





BUFFALO. 


Buffalo, N. Y., April 18, 1912—The Ro- 
tary Club at today’s weekly luncheon unan- 
imously voted to put its hat in the ring for 
the 1913 convention. Delegates will be ap- 
pointed immediately to go to the Duluth 
Convention in August and bring back a 
verdict in favor of the Queen City of the 
Lakes. 

The growing vitality of Rotarianism in 
Buffalo is behind this determination. Also, 
the men believe that Buffalo is the logical 
place for the 1913 meeting for the same 
reasons that make this city among the 
greatest convention centers in the country. 
The proximity of Niagara Falls, and the 
fact that from a weather standpoint Buf- 
falo is an ideal summer resort, join with 
the city’s centrality and accessibility to 
give it strong claim on the 1913 conven- 
tion. As to accessibility, the fact that Buf- 
falo is at the convergence of 17 railroads 
and 10 steamship lines makes its location 
unique 

Che Rotarians’ spirit in this regard is 
part of a wave of civic endeavor that is car- 
rying Buffalo forward in big strides. Since 
the establishment two years ago of an 
“eight-barreled” Chamber of Commerce, so 
called because it comprises eight aggressive 
working departments, Buffalo has throbbed 
ahead faster than ever before. During the 
past 14 months, new industries aggregating 
about $3,000,000 in capital have been per- 
suaded that Buffalo is the one best location. 
Likewise, as to conventions, the establish- 
ment of an on-the-job Bureau under a well 
known newspaper man, “Christy” Veh- 
mann, as commissioner, has brought about 
a five-fold increase in the number of con- 
ventions held here annually. This Bureau 
is working with the Buffalo Rotary Club 
to land the National Convention for Buffalo 
in 1913, 

Rotary is throbbing in Buffalo. 

Real business-exchanging is an actual 
fact of the Buffalo Rotary Club. At one 
meeting alone, testimony was given, that 
the following sales had resulted through 
Rotary Rediprocity: $3,000 worth of motor 
appliances; one piano; one pump; one en- 
gine; one house painting; several suits of 


clothes; uncountable envelope orders; one 
typewriter; $120.00 worth of watchman 
service, etc., etc. 


ALEX, F. OSBORN, Assoc. Ed. 





CLEVELAND. 


[| herewith hand you our report, as re- 
quested. Just having returned from the 
old world, has delayed your receiving it. 
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I thank you for the addresses of the Lon- 
don Club, and wish to advise that the Lon- 
don boys gave me a very hearty welcome, 
and received me with open arms. I took 
noonday lunch with one of their commit- 
tees, and found them very enthusiastic and 
on the road to success. Being a Rotarian 
made shopping in the foreign city very en- 
joyable. I found the tradesmen _ very 
courteous and very attentive, especially so 
when they were waiting on a stranger. 1 
did not get into any of the other cities 
where they had Rotary Clubs, on account 
of lack of time. 

I herewith hand you copy of resolutions 
at our last meeting, inviting the Interna- 
tional Annual Meeting to Cleveland in 
1913. I wish you would kindly publish 
this in the magazine, so that we may get 
in on the ground floor, for as you know, in 
1913, Oliver Hazard Perry’s victory on 
Lake Erie is to be nationally celebrated on 
the southern shore of the lake, and Cleve- 
land by all means, should have the con- 
vention at that time. Cleveland is centrally 
located for all clubs East and West, and it 
will be serving the best interests of all to 
come to the Sixth City in the Union, which 
will have a million population in 1920. I 
expect to be with you in Duluth in August, 
when you will hear more about it. 

It was moved by Major Chas. Miller, and 
seconded that the Cleveland Rotary Club 
extend an invitation to the National Ro- 
tary Association to hold the annual Inter- 
national Convention at Cleveland, Ohio, in 
1913, and carried. 

WM. DOWNIE, Secretary. 





The members of the Denver Rotary 
Club were given a rare treat as a good 
send off for the first of five meetings dur- 
ing March, by Mr. Albert Sechrist, of the 
Albert Sechrist Manufacturing Co., our 
gas and electric fixture man. 

After the regular order of business the 
club proceeded to the election of a new 
President (to succeed President Hancock, 
who has gone to Salt Lake City), which 
resulted in favor of Mr. Jesse M. Whee- 
lock, the General Agent of the Northwest- 
ern Mutual Life Insurance Co., of Mil- 
waukee. Mr. Wheelock claims that a pol- 
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icy in his company not only guarantees a story why the Albert Sechrist Manufac 
man’s family living in luxury, but that the turing Co. is able to market its product in 
man himself is certain of a long life in the 40 states, besides Canada, Mexico, and 
next world, 

The meeting was then turned over to 
Mr. Sechrist. Those of us who did not 
know Mr. Sechrist were not long in dis- 
covering that he is one of Denver's big 
Captains of Industry. His talk was force- 
ful and interspersed with many witty re- 
marks that brought forth frequent ap 
plause, and he impressed us with the con 
viction that he was “Master” of his own 
business. Mr. Sechrist held the undivided 
attention of his audience and created tre- 
mendous enthusiasm among the members. 
All members and their friends were in 
vited as guests for this luncheon. Mr. Se- 
christ spoke in part as follows: 

Denver has the largest and best equip- 
per Gas and Electric Lighting Fixture Fac- 
tory west of Chicago. It is a Denver born 
institution and today is favorably known 
throughout the length and breadth of the 
United States. Like many enterprises it 
had its “humble” beginning, and has had 
to fight its way through prejudice and 
competition of long years, with an un- 
sympathetic public, to popular success. 

Its success is due to its well equipped 





factory, good management, originality, ar MR. ALBERT SECHRIST 
tistic taste in design, high quality of ma- 

terial and skillful workmanship, backed by Hawaii. Over fifteen thousand orders 
a splendid organization and its ability to were handled last year by this company. 
make prompt shipments. This tells the Its products were sold in almost every 





Getting Orders by Mail 


Is the most fascinating thing in business. It keeps human ex 
pectation aliveevery minute. You never know what the next 
mail will bring forth. You can hardly wait to get down to your 
office in the morning. Your dreams at night are of the next day's 
mail. The fellow who does not get mail orders, doesnt know 
what the acme of business pleasure is. The great possibilities 
offered by the letter has more to do than anything else with 
making Business the greatest game men play. Butto get results 
and the contingent exhilaration of constant expectancy—you've 
got to learn the fundamental principles of Scientific Letter Writ- | 
ing. There's no other way around. You can’t guess at them 
You can't wish forthem. Butif you will sign and send the at 
tached coupon, we will at once send you a copy of Mr. Lytle's 
book—the best that has ever been written on this subject. It 
shows you so clearly that you can at once apply the principles 
it teaches to your business. You can’t afford not to have this 
book, and possibly the best offer of allisthat we will enter your 
subscription to receive our splendid magazine, BUSINESS, every 
month forone year. The book alone is easily worth $1.50 and the 
combination is far too good to miss. So sign coupon and for 
ward with remittance to-day Your money back if you want it 











A. W. KNAPP, Secy., 
The Business Man's Publishing Co., Ltd. 
111 W. Fort Street, Detroit, Mich. 
(Member Detroit Rotary Club. 

Dear Sir: 

Herewith is $1.50 for which you may enter my name 
to receive BUSINESS for twelve months and also send 
me a copy of LETTERS THAT LAND ORDERS 


Ds «cheese sues 





Address... 


City and State : 
Foreign, $2.50. Canadian, $2.00 
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large city of the east, including Philadel- 
phia, Baltimore, Boston, Cleveland, Chi- 
cago, Pittsburg and many others. 

One feature which contributes largely to 
the success of this company is its system 
of profit sharing, which Mr. Sechrist insti- 
tuted some years ago, making every em- 
ployee of the establishment directly and 
personally interested in its welfare and 
growth. This division of profits is not 
treated as a concession to the employees, 
but as.a right that ought to be; and in 
this case is freely acknowledged and made 
effective. It goes to the people whose in- 
telligence, skill and industry endow the 
factory’s products with the qualities of real 
craftsmanship, and who render the Se- 
christ Lighting Fixtures superior to others, 
and therefore more desirable and more 
widely sought. 

Mr. Sechrist demonstrated how a fixture 
for four lights could be packed in a box 
about 5x5x8, making the cost of shipping 
but a trifle. He also cited many instances 
where eastern people thought it impossible 
for a firm away out in Colorado to even 
think of competing with their local eastern 
factories, but, with thé opportunity for a 
proper demonstration, he invariably came 
away with what he went after. 

The club voted Mr. Sechrist their deep 
appreciation of his entertainment and after 
adjournment everyone shook hands with 
him and thanked him personally. 

G. M. HARRIS, Assoc. Ed. 





DES MOINES. 





A decided epic in the life of the Des 
Moines Rotary Club was marked on (the 
evening of January 25th, when the Annual 
Meeting was held. 

Inasmuch as the Rotary Club had been 
organized less than a year, it was deemed 
advisable by the membership to elect the 
officers for another year: Mack Olsen, 
President; Harley Stipp, Vice President; 
O. R. McDonald, Secretary and Treasurer. 
Directors: Walter St. John, Bert Rains- 
berg, Daniel Bonus, C. B. Spates. A gen- 
eral delegate and delegates to the National 
Convention, which office had not been pre- 
viously filled, were elected; Frank O. 
Evans, general delegate; Frank Miner, 
delegate; B. F. Williams, delegate. 

Inasmuch as the Des Moines Rotary 
Club had never had a meeting at which the 
wives of the members had been present, 
the committee in charge decided to send 
out engraved invitations to the wives, and 
they immediately caught the spirit of the 
thing and were present. This meeting had 
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a 98 per cent attendance which is we be- 
lieve, phenomenal in view of the many 
things that may happen to prevent at- 
tendance. 

The banquet was spread at the Savery 
Hotel, and consisted of eight elaborate 
courses, for which a receipted bill was pre- 
sented to the Rotary Club by Geo. Christ- 
ian, of the Savery Hotel Company, mem- 
ber. 

Each lady was given a solid silver spoon 
of an exclusive pattern, sold only by 
Lewis & Van Sickle, Earl Lewis, mem- 
ber. The tables were beautifully decorated 
with flowers from the largest green houses, 
except one, west of the Mississippi, by the 
lowa Seed Company, Charles Page, mem- 
ber. The entire lighting system for the 
tables consisted of library and table port- 
able lamps furnished by the Superior Fix- 
ture Company, Frank Deemer, member, 
and in addition to this the same company 
built the emblem of the Des Moines Ro- 
tary Club in colored electric lights above 
the doors at the end of the banquet hall. 
Each lady was presented with a beautiful 
box of Ligget’s Chocolates from the Olsen 
Pharmacy, Monrad J. Olsen, member. W. 
F. Gabrio passed Commercial Cigars to the 
men. 

The meeting opened with the roll call, 
no member was permitted to sit by his 
wife, and the ladies were required to in- 
troduce their neighbors on their right by 
their first names and by the time this had 
been done there was a spirit of good-fel- 
lowship and perfect acquaintance existed 
that could have been accomplished perhaps 
in no other way. 

This ceremony was followed by election 
of officers, after which Mack Olsen, the 
president of the club, in a very appropriate 
speech, introduced the toastmaster of the 
evening, George Mercer, manager for 
Nicoll, the Tailor. 

The Committee in charge of arrange- 
ments had secured outside talent to come 
in between courses and entertain the mem- 
bers and their wives; these were secured 
from vaudeville houses and lyceum bu- 
reaus. 

After the dinner had been served, Dan- 
iel Bonus, President of the Midwestern 
Conservatory of Music, one of the most 
skilled violinists, entertained with a violin 
solo and encore; this opened the way to 
the regular program, which had been fur- 
nished in very elaborate form by the D. E. 
Moon Printing & Engraving Company. 
Certain definite subjects had been appoint- 
ed by the committee to the various mem- 
bers without their knowledge of the fact 
that they were on the program came to 
them when they sat down to the table, and 
in order to make the entertainment more 
lively, if that were possible, it had been 
arranged that some other member should 
take the place of.the member whose name 
was on the program, after he had worried 
about the matter through his entire meal. 
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Speeches on all subjects covering every 
phase of business were made with enough 
human interest woven in to make it a most 
enjoyable occasion. 

At the close of the evening a toast was 
proposed to the hotel management and 
other donors, and Mrs. B. F. Williams, 
representing the ladies, expressed their ap- 
preciation of the entertainment and their 
appreciation of the spirit that prompts Ro- 
tarianism in a very fitting manner. 


A Presidential Visit. 


It sounds like a far cry to talk about 
snow storms now, but President Paul P. 
Harris, of the National Association of Ro- 
tary Clubs, who spoke before the Des 
Moines Rotary Club on the evening of 
March 28th, stopped in Davenport to talk 
at noon and owing to a snow storm he did 
not arrive in Des Moines until 9:30, there- 
by missing some of the special stunts that 
had been prepared for his benefit. 

However, he was very much on the job 
after he did arrive, and Des Moines is 
grateful to him for one of her most in- 
teresting meetings. President Harris out 
lined the growth and development of the 
Rotary idea and the round table discussion 
which followed set the Des Moines Club 
to rights on many important points. 

It’s an inspiration to talk to Paul. No 
matter how little you may think of your- 
self on that particular day he has the 
happy faculty of making you believe that 
you really are of some consequence and in 
this way alone Paul is contributing his 





share toward making life worth living 
everybody he comes in contact with 

On the 29th those of the Des Moines 
Rotary Club who could get there took 
lunch with President Harris and this meet 
ing was devoted to an informal discussion 
of the different problems that had con- 
fronted the individual members present 

President Bill Harrison of the Daven- 
port Club came along with President Har- 
ris, he said, so that Paul wouldn’t have to 
drink alone, or was it on account of some 
difhculty that Paul had had on a Pullman 
sleeper, any way, Harris & Harrison are a 
mighty inspiring team to have at any 
meeting 

This dinner, by the way, was tendered 
to the Des Moines Rotary Club by one of 
our mighty enthusiastic members, George 
Mercer on behalf of his firm, Nicoll the 
Tailor, and genial Arthur Jerems was 
present on behalf of the firm. B. F. Will- 
iams, president of the Capital City Com- 
mercial College, acted as toastmaster 


O. R. McDONALD, Assi 
DETROIT 
Detroit Rotary Club is forging ahead 
rapidly, and enthusiastically. Luncheons 


are exceedingly well attended and interest 
kept up so well that larger quarters will 
soon be needed. 


At a recent luncheon every member was 
requested to bring an order for some other 
member and when the roll was called 


hand the envelope with the order to 





minimum fee $1.00. 
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It’s the real thing to wake up Mr. Slow Pay with—cost 1%, 


Just the kind of “Service” you want— 


PROMPT ACKNOWLEDGMENTS | 
PROMPT AND CONTINUOUS REPORTS | 
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SMITH & SMITH, 171 Broadway, New York City. | 


J. KENDALL Smita, Member New York Rotary Club. 
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member. Ninety-three were present and 
nearly three hundred orders were ex- 
changed among the members. 

A Rotary Dance was recently held and 
was thoroughly enjoyed by all who at- 
tended, nearly 200 being present. 

Here is an event which should have been 
reported last month. This is the Detroit 
Tribune’s account of it: 

The Board of directors, members of com- 
mittees and officers of the Detroit Rotary 
Club for the year 1911 gave President C. 
E. Knight a complimentary dinner at the 
Griswold on Tuesday evening. The dinner 
was a surprise to Mr. Knight, as he was 
called to the hotel presumably to meet an 
out-of-town friend, then ushered into the 
palm room, which had been decorated and 
a table set in the form of a letter “K,” at 
which the officers were seated. 

Menu cards in the form of a letter “K” 
were at each plate and the ice cream was 
served in individual forms bearing the let- 
ters “D. R. C.,” and made into the Rotary 
wheel 

William T. Gregory acted as toastmaster. 
Speeches were made and during the even- 
ing Ex-President W. F. Cornell, on behalf 
of the retiring board, presented Mr. Knight 
an engrossed parchment testifying to the 
esteem in which the recipient was held by 
those whose autographs were placed upon 
the parchment. 


D. H. BOWER, Assoc. Ed. 





HARRISBURG. 


I am personally brought to a realization 
of the fact that Rotary has taught me that 
business has long since ceased to be large- 
ly a series of price-hagglings, a continual 
measurement of greed and sharp wits 
against sharp wits and greed. The real 
business men of this age—ROTARIANS— 
are creators, not cheats; they are seeking 
permanent customers, not victims. All I 
care to know about the man of whom I 
contemplate making a purchase is whether 
or not he is a Rotarian; if he is I will trust 
the rest to him. 

If you suggest a good thing to ten men, 
five of them will pass it by without 
a serious thought. They are mortgaging 
their futures. Poor fellows, they are bound 
to faith! 

The sixth man will agree that it is a 
good thing as long as you talk with him, 
but that is all. He will never act. 

The seventh man will say the idea is a 
splendid one, but he is too busy—too many 
social functions to think about it now. 

The eighth and ninth men will enthuse 
right away, try it, but soon are down and 
out. They lack “sticktuitiveness’’—the 
quality that wins. 

The TENTH MAN will be awake. He 
will see that it is a good thing, and will 
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find time, or MAKE time, to use it. He 
will act upon it promptly, and get the bene- 
fits from it. 

The TENTH MAN is not more able 
than the other nine, or different, except 
that he makes more of the same chances. 

The result is that the TENTH MAN is 
usually found leading the others. 

Thank God for President Harris and the 
many other TENTH MEN in Rotary. 

We sometimes find ourselves thinking 
that Rotary is not doing as much for us as 
it should; that we are not getting as much 
out of it as we ought, and wonder why we 
do not receive more. Before becoming un- 
duly disturbed over this, suppose we try 
the experiment of taking an entirely differ- 
ent point of view. Instead of asking, 
“What is Rotary doing for me?” suppose 
we ask ourselves, “What am I doing tor 
Rotary?” Instead of saying, “I am not get- 
ting as much as I ought,” suppose we say, 
“Am I giving as much as I can?” Instead 
of saying, “I wonder why I do not receive 
more,” suppose we say, “Am I making the 
most of what I have?” 

We should not especially concern our- 
selves as to how much we are receiving. 
We should ask ourselves whether or not 
we are making the absolute best of the op- 
portunities before us. If we are honestly 
doing this and giving to other members all 
we are able to, with no thought of what 
they will do for us, the strong currents 
will flow toward us in accordance with 
that spirit of reciprocity uppermost in Ro- 
tary. 

Let us begin at once to patronize some 
Rotarian we have not heretofore patron- 
ized. No one is so situated that he can- 
not do something, directly or indirectly, 
for every other member of Rotary Club. 
The only man who receives nothing is the 


man who stands still, tightly clutching 
that which he has for fear of losing it. 
Reciprocity is sure, but it often comes 


more quickly when we stop looking for it. 
Let us leave that part of Rotary to the 
“ninety and nine” other members and just 
go quietly on, leaving the future to make 
manifest the fact already growing clearer 
to us each day, that we cannot lose by 
giving, 
Yours in Rotary, 
JAMES R. KINSLOE, Assoc. Ed. 





JACKSONVILLE. 
We have decided not to elect any new 
members until our present members be- 
come acquainted with Rotary work, nor 


until we have changed our method of elect- 
ing to that of the San Francisco plan; 
after which all meetings will be open to 
guests. 

We believe in quality rather than quan- 
tity and are moving slowly in the matter 
of selecting new members. We now have 
a membership of thirty-five high-class busi- 
ness men, 
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In addition to the usual number of com- meetings are not only possible, but profit- 
mittees, we have provided for a Good able. 
Roads Committee and a Rivers and Har- \t first it seemed that there were but 


bors Committee. very few members of the Rotary Club who 
We wish to thank Mr. R. R. Rogers and had reason to cater to the trade of the 





the San Francisco Rotary Club for send- women, but as a matter of fact, nearly fifty 
ing us their weekly literature, which has gave souvenirs and presents at this ban 
been of great value to us. We would ap- quet 

preciate it if other clubs would do the The event was staged in the banquet 
same thing. room of the Rotary (Baltimore) Hotel 
The headquarters of 6ur club are located The hotel management certainly deserves 
at 202 Clark Building. a great deal of praise for the efforts they 
GEO. W. CLARK, Pres put forth in making the evening a success 
- Che banquet and service were of the very 
KANSAS CITY. best, and not one word was heard except 

Ladies’ Night, 1912, for the Kansas City in commendation. 
Rotary Club has passed into history, but After the “eats” had been cleared away 


it has left a pleasant remembrance with the first event was one large market bas 


one hundred and forty-five women and, ket given to each lady by Lyle Stephenson, 
one hundred and fifty-six men which will the Accident & Health Insurance man 


never be effaced. Lyle bought the best and biggest baskets 
From seven o'clock until midnight the he could find and still came in for a roast 

participants in this unique banquet were because they were not big enough. The 

kept filled with interest and expectation up in rapid succession the souvenirs came 

to the last minute. There was never a Some forty-five members helped to fill 

time during the whole evening when there these baskets. 

was not something going on. \mong the notable presents was a box 
While there may have been doubts in of assorted soap given to each lady by 

the minds of many as to the possibility of | Peet Bros., and the Loose-Wiles Co. gave 

successfully carrying on such an event, each lady a box of their Famous Vassar 

this doubt has surely been dispelled by the Chocolates, and a carton of Sunshine 

unqualified success of the evening’s enter Waters 

tainment, which has proved that such But Mr. Clark of Kline’s Cloak & Suit 


From Philadelphia to Los Angeles 


They have proven their worth in eighty-four 
Ut ecasavaasa different lines of business 


wad 
f if : . There’s no argument about the merits of a 
truck that has made good. 

Like all progressive business men you are 
interested in motor trucks, at least to find out 
what they can do for you. 

The experience of others will save you 
costly experiments. We would rather you would 


Contin Rabin Sees tess daenaae take their word for Wilcox Trux than ours. 
date 1-13 Ton and 3-3 Ton—S in all We will gladly send you the names of other 


firms in your line who are using Wilcox Trux. If you decide that you want a truck let 
their experience determine whether or not it shall be a WILCOX. 


Member Minneapolis Rotary Club 


H. E, WILCOX MOTOR CAR CO, ‘Siincseotis Sais. 
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Co., was the real sport. Besides giving a 
prize of a $25.00 hat, he also gave each 
lady a $3.00 shirt-waist, and believe me, 
there were just 145 women at his place of 
business the next day picking out said 
waists. 

If they all fared as well as the writer’s 
wife, you certainly can make one-half a 
woman look swell for $3.00, if you buy at 
the right place. 

Besides the many souvenirs given to each 
lady, there were prizes which were award- 
ed by a selected committee. 

The leading prize was a $60 White Sew- 
ing Machine, given by Mr. Hughes, this 
went to Mrs. Fred Turner. 

\ $40.00 Viking Refrigerator given by 
Mr. Nutter, was awarded to Mrs. Os- 
trander. 

Mr. Jacoby gave a $35.00 Mahogany 
Desk, which was awarded to Mrs. Hughes. 

One of the prizes that was most bitterly 
contested for was 100 feet of wire fence, 
given by Harry Moore, the wire merchant. 
This resulted in a walk away for the 
writer until Mr. Clark announced that 
every lady present had unlimited credit at 
his store. Handsome is as Handsome 
does, is certainly a true proverb, and it got 
the goods in this case. 

Mr. O. H. Pitkin, who sells A. B. C. and 
Royal No. 10, gave each lady present a 
5-lb. sack of his product. He also thought 
he was going to have a chance in the hand- 
some man contest, but did he? 

Geo. Wasson, the Rumford Baking Pow- 
der man, got the following telegram from 
his boss in Providence, R. I., “See by New 
York papers big Ladies’ Night Rotary 
meeting; are you in on it?” George sure 
was there with a 5-lb. can of baking pow- 
der and souvenir for each lady. 

Mrs. Hornbrodt was awarded the one 
year’s use of the Bell telephone, given by 
Mr. Mintun. By 9 A. M. the next morn- 
ing she called up President Greiner over it, 
expressing thanks for the evening’s enter- 
tainment. 

Mr. and Mrs. Burton J. Pierce enter- 
tained us with some vocal selections, and 
by the way, Mr. Pierce is our Vice-Presi- 
dent. 

Miss Shackleford, daughter of “Our Own 
Add,” the wall paper man, entertained us 
with a piano solo which was very much 
appreciated. 

Our worthy president certainly proved 
to be a presiding. officer par excellence. 
We understand Mr. Greiner has passed the 
apprentice stage and has made application 
for a journeyman’s card in the Presiding 
Officers’ Union. 

At the introduction of every member le 
was there with his speech which did not 
fail to bring applause. 

It is to Mr. Greiner’s untiring effort 
that the success of this meeting was due. 
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Of course he was ably assisted by a 
corps of willing workers but he was the 
captain and to him belongs the glory. 

FRANK T. RILEY, Assoc. Ed. 

NOTE:—Mr. Riley also sent in a com- 
plete list of the prizes and souvenirs, mak- 
ing about four columns more, which we 
did not have room for.—Ed. 


LONDON. 
London, April 4, 1912. 
My Dear Mr. Harris: 

I am sure that you will be glad to hear 
that last night at the club it was unani- 
mously agreed that the London Rotary 
Club should apply for membership in the 
National Association of Rotary Clubs, and 
I trust that it will be agreeable to the 
directors and officers of the National Asso- 
ciation that we should be elected an affiliat- 





ed club. 
I have in mind your desire that we 
should send a communication from the 


London Club to be published in The Na- 
tional Rotarian, and will send such a letter 
in the near future. We also hope to send 
a photograph of the Club at a banquet, 
which if you desire, could be published in 
the Rotarian. I will ask the Club to ap- 
point and elect an associate Editor of The 
National Rotarian at our next meeting. 

Referring to your circular letter of March 
18th, re your international policy, I will 
ask the Club to elect a committee to attend 
to this work. 

I thank you for the assistance and ex- 
pressions of friendship which you extend 
to us. 

Very truly yours, 
A. P. BIGELOW, Vice Pres. 


MANCHESTER. 


Dear Sir and Brother: 

I have just received the March number 
of “The National Rotarian,” and it has 
occurred to me that I might send you some 
matter which possibly you might think 
would be suitable for future numbers. 

Our Club is growing nicely here, al- 
though we have not as many members as 
others. Our motto is “quality, not quanti- 
ty.” We shall, however, get there in the 
long run, and hope we shall all be linked 
together in one grand circle. 

The three numbers of the magazine I 
have received I highly prize, in fact I, look 
forward to the number coming as eagerly 
as I do my summer vacation. They shall 
be duly bound in book form and shall be 
placed in my case along with those books 
which to me are priceless. 

I am coming to the States in May for 
a holiday, but cannot get as far as Chicago, 
or I should have been pleased to see you. 
One way I thought I might help the move- 
ment is to send you a contribution and act 
up to the motto: -“He profits most who 
serves best.” 
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Needless to say the enclosed is sent in 
the Rotarian spirit and is not sent for any 
reward other than the thanks of my fellow 
Rotarians, and with the desire to help them 
if possible in their day and generation. 

Yours rotarially, 
J. T. WARREN, 
Member of the Committee. 





OAKLAND. 

Since my return from my Eastern trip I 
have attended two meetings of our local 
club, in which I was called upon to give 
my experience with the Chicago Rotary 
Club. I must say that the benefits of Ro- 
tarianism can never be fully realized unless 
a person goes away from home. I am a 
member of several secret organizations, 
and on trips abroad sometimes find it very 
useful to use my affiliations with different 
societies. But in no time of my life have 
I ever felt any more at home than I did 
when I called upon yourself and Mr. Davi- 
son in your office and you prevailed upon 
me to stop over and attend the “Ladies’ 
Night” at the Congress Hotel, Thursday 
evening, January 25th. I felt that I was 
in the hands of friends, and I wish to thank 
you and all who made it a pleasant visit for 
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IRST made in 1894, re-designed and improved whenever 
possible, always keeping them in the lead. 
efficient, rugged in construction, quite fool-proof; and they 


ROTH BROS. & CO. 


(G. A. Roth, Member Chicago Rotary Club) 


1411 West Adams Street, Chicago, Illinois 


Heed Building, Philadelphia Keenan Building, Pittsburgh 
126 W. 2nd St., Cincinnati 


me. I also enjoyed the talks given that 


evening and I carried away with me a mes- 
sage to our home club. I received a broader 


view of Rotarianism and found out that a 


“stranger in a strange land” can be mad 
to feel he is among his own. I explained 
this fully to our club at a recent meeting 
and it was well received by them. 

While I was East, the Oakland Rotary 
Club gave a “Ladies’ Night” February 15th, 
consisting of an elaborate dinner, which 
was held at the Saddle Rock cafe, at 6:00 
P. M. to 8:15 P. M. 
cred and sixty-one people present, consist- 


There were one hun 
ing of members, their wives and friends 
There were many interesting talks given 
by Mr. D. E. Perkins, Vice President, and 
Mr. L. E. Phillips, the attorney of our club, 
songs and recitations 


by other talent, and a stringed orchestra 


and the ex-secretary; 


dispensed music during the meal. The 
most interesting part of the program was 
! 
h 


the giving away of valuable prizes to ea 
lady present, consisting of corsage bou- 
quets, donated by the Sanborn Florist Co. 
of our club; each lady also receiving a box 
of chocolates and bonbons, donated by the 
Ye Liberty Candy Co. of our club. The 
Sperry Flour Co. donated to each lady a 


Motors Made 





They are very 


243 Canal Street, New York City 


1106 Cass Ave., St. Louis 
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valuable cook book, and other prizes, con- 
sisting of silk petticoats, waists and wear- 
ing apparel were donated by the different 
firms who are members of the club. After 
dinner all went in a large party to the Ye 
Liberty Theater, where they witnessed a 
farce comedy called “Bobby Burnit.” Sev- 
eral pretty floral pieces were handed over 
the footlights to the leading lady and the 
leading man of the show. One beautiful 
floral basket, donated by the Sanborn Flo- 
rist Co., stood several feet high and was 
an exquisite expensive piece. There were 
several box parties especially gotten up by 
the Rotary Club, and the house was packed 
from the dome to the pit. At several 
stages of the play, serpentine paper was 
thrown on the stage, and the leading lady 
and other actors were enveloped and en- 
twined in different colored hues. There 
were many “hits” and “quips” gotten off 
by the company regarding the Rotary Club 
and it was a great ad for our society. There 
were speeches made on the stage by Rob- 
ert Robertson and Mr. S. Samuels, who 
was chairman of the Entertainment Com- 
mittee; and a humorous recital by L. Er- 
nest Phillips. Every one enjoyed them- 
selves and everyone who went to the show 
pronounced it a decided hit and one of the 
best things that was ever pulled off in Oak- 
land. 

At the last meeting we had for our 
speaker “Daddy” George, founder of the 
George Junior Republic at Freeville, New 
York. This institution is a miniature city 
in itself, run entirely on government plans 
and is for wayward youths. They have or- 
ganized such an organization in the south- 
ern part of California, at a place called 
Chino. There was quite a movement in 
our town in the last few weeks called “The 
Men and Religion Forward Movement,” 
and many able men were here, one espec- 
ially from Chicago, Mr. Raymond Robbins, 
is devoting his time to the social service 
part of the work. “Daddy” George gave 
a very interesting talk, and the anecdotes 
recited by him created many a laugh. 

We are planning for the night of the 3rd 
of April, which will be known as “Rotary 
Night.” We are to attend the Shriners’ 
Circus in a body. The Shriners of Oakland 
are going to pull off a big festival for that 
week, , E. L. ORMSBY, Assoc. Ed. 





PHILADELPHIA. 





Clayton W. Pike, former Secretary, has 
been appointed Chief of the Electrical Bu- 
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reau, a position he is well qualified to fill. 
Mr. Pike has had a wide experience in 
things electrical and he has the best wishes 
of every Rotarian for his success. His 
resignation as Secretary-Treasurer of this 
Club was accepted with great regret on 
the part of every member. 

At the last dinner, our guest of honor 
was Hon. George D. Porter, Director of 
Public Safety. Mr. Pike was the object 
of many flattering remarks from Mr. Por- 
Cerf. 

Mr. Nicola D’Ascenzo delivered an ad- 
dress on stained glass windows. With the 
aid of a lantern he was able to explain 
most comprehensively the different styles 
and periods of art in connection with many 
of the most beautiful windows in various 
countries. His views were obtained dur- 
ing his extensive travels abroad last sum- 
mer. 

Recently a complimentary dinner was 
tendered Mr. J. E. McClees, our picture 
and frame member, by the Walnut Street 
Business Men’s Association, of which our 
Mr. Berlet is president. 

A bench, with a proper inscription, will 
be placed in each new playground opened 
bv the City of Philadelphia, the gift of the 
Rotary Club members, This is a good 
work instituted by our active Civic Com- 
mittee. 

The following Standing Committees 
carry on the principal work of Rotary in 
our Club. The titles are indicative of the 
duties they perform and their publication 
may possibly suggest some line of activity 
to other Clubs: Civic, Entertainment, Ex- 
tension, Fraternal, Grievance, Luncheon, 
Membership, Publicity, Reciprocity. 

It might be well for all Secretaries to 
publish a list of their committees not men- 
tioned in the above. 

It is always gratifying to have the Chair- 
man of the Grievance Committee, when 
called upon by the President, announce 
clearly and distinctly, “nothing to report.” 

Mr. William H. Hughes, with Mrs. 
Hughes and a party of friends, have gone 
to Panama for three weeks. 

CHAS. A. TYLER, Assoc. Ed. 
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The Rotary Club of Portland has swung 
into a new year of promise and accom- 
plishment, with an energy and enthusiasm 
that influences, in an important way, many 
phases of municipal activities. 

The Portland Rotary Club is cultivating 
Club activity in two ways; first, in the 
advancing of the interests of its members 
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by short talks given at every lunch day by 
members and by frequent calls on each 
other and by reports of patronage inter- 
changed; and second, by promoting ail 
sorts of municipal and civic enterprises 
that appeal to solid, progressive citizens. 
When we had our annual meeting a lit- 
tle while ago, it was discovered that in a 





year’s time we had grown from a mem- 

bership of 135 to a total of 206. New offi- 

cers were elected as follows: 
President—Frank C. Riggs. 
Vice-President—C. V. Cooper. 

- Secretary—Oliver G. Walker. 

Treasurer—J. L. Wright. 
Directors—Frank C. Riggs, C. V. Cooper, 


J. L. Wright, Oliver G. Walker, Jno. M. A. 
Laue, W. A. Knight, Louis A. Colton, C. T. 
Prall, Philip Grossmayer, J. C. English, C. 
B. Merrick. 

Our chairman, March 26th, C. N. Stock- 
well, his subject, “Rotary Reciprocity;” 
April 2, E. Shelley Morgan, his subject, 
“Lithographing and Colonization;”’ April 
9, Chas. P. Little, his subject, “Education.” 

On Tuesday, April 16th, we celebrated 
Ladies’ Day, and occupied the entire din- 
ing room of the Imperial Hotel for the 
luncheon and in greeting the wives of the 





THREE HUNDRED AT ROTARY 


CLUB BALL. 
[he second annual ball of the St. Louis 
Rotary Club was given Tuesday night at 


the American Hotel, with 300 present. The 
second floor of the hotel was given for the 
Butler, manager of the 
Following the ball, which 
o'clock and lasted until mid 
was served in the main 
Chenoweth, president of 
grand march and was 
toastmaster at the banquet. William M. 
Walker, manager of the Planters’ Hotel, 
was among the —St. Globe- 
Democrat 


occasion by (¢ "ie 
American Hotel. 
bégan at 8 
night, a banquet 
dining hall. J. O. 
the club, led the 


guests Louis 


ROTARY CLUB OF SUPERIOR. 


A newly organized association, the 
tary Club, a branch of a national organiza 


Ro- 


tion, has been organized in Superior. A 
meeting was held at the Commercial Club 
rooms last evening at which officers were 


elected and other business transacted 

B. J. Culbertson was named president; 
Geo. Yale, vice-president; E. L. Cass, treas- 
urer, and Clarence J. Hartley, secretary. 
Over a score of members have already been 
added to the membership rolls 


members of the Club. It was a departure 
in Club luncheons that proved to be genu- 
inely delightful. 


MARSHALL N. 


similar 
meet 


\ large number of members of a 
organization at Duluth attended the 
ing in this city last evening. A 


served informal talks made by Presi 


supper was 


and 


DANA, Assoc. Ed. 











BROTHERS ROTARIAN 











If your local Brother cannot supply you with the desired 


| Designs and Engravings 


We shall be glad to show you real 
} ‘‘Rotarian’’ service — by supplying you with ‘‘Quality’’ 
work. The only kind worthy of a true Rotarian. Our 
mail order department has had twenty-three years exper- 

ience getting ready to handle YOUR ‘next order. 
Designs and Illustrations for High Grade Catalogues, Advertising | 
Displays, Booklets, Posters, etc. | 


| 
| Send for our Rotarian Specimen Folio i 
| 





in one or more colors. 


Established 1889 


GATCHEL and MANNING __| 


Designers and Engravers 
in One or More Colors 


Sixth and Chestnut St., opposite old Independence Hall 


PHILADELPHIA | 
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dent E. J. Filiatrault of the Duluth club 
and others. The Rotary Club is a civic 


body. The national convention is to be 
held at Duluth in August.—Superior Tele- 
gram. 

Secretary Hartley writes: “We meet 


every Wednesday at the Hotel Superior 
and would be very pleased to have any 
member of any other Rotary club visit us 
at any time.” 





TACOMA. 

Rotary Club Boost proves successful. 

Shull-Day Company are pleased with re- 
turns as the first of Tacoma’s manufac- 
turers to profit by advertising plan. 

A novel method of individual boosting 
of members, recently inaugurated by the 
Rotary Club, has resulted in the selection 
of the Shull-Day Manufacturing Company, 
29th and A Streets, by reason of the mem- 
bership of Frank E. Day in the Club, as 
the first to receive the benefits of the plan. 

The scheme consists in writing of in- 
dividual letters to all members of the Ro- 
tary Club, about 105 in all, telling each 
what he can best do to aid the writer’s 
particular business. Mr. Day’s letters have 
already gone out and the results have thus 
far surprised him as well as pleased. 

Among the suggestions made to the 
members by Mr. Day were methods by 
which the home-made product of the 
Shull-Day Company, makers of “Day’s Big 
Five” overalls, shirts and pants, might be 
placed in increased prominence before the 
public. 

The company now employs 100 girls, and 
is shipping its product through Montana, 
Idaho, Oregon, Washington and Alaska, 
besides doing a considerable business with 
Tacoma firms. 

Through George B. Woodbridge, a mem- 
ber of the Rotary Club written to, special 
window displays of the Shull-Day goods 
will be placed in the stores of this city. 

Another result of the letter campaign, 
highly valued by Mr. Day, has been the 
furnishing to him of the names of em- 
ployes of a number of the largest man- 
ufacturing companies in Tacoma. To each 
of these men a personal letter is being 
sent, which will entitle the recipient to a 
certain refund on the purchase of Shull- 
Day godds. 

“We are making a very high grade line 
of goods, and as we are a Tacoma con- 
cern, I think are entitled to local patron- 
age,” said Mr. Day. “Many of the large 
stores are now giving us business, which is 
appreciated, but in some cases—not only 
with us, but with other Tacoma firms—it 
seems a difficult matter to get Tacomans 
to buy home-made goods even if they are 
as good as any purchased in the East. 

“This campaign which the Rotary Club 
has started is to boost Tacoma made goods 
and is therefore not altogether a selfish 


” 


one. 
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The special window displays of the 
Shull-Day Company’s goods will be elab- 
orately carried out. The products shown 
include all the various classes of overalls, 
shirts and pants made by the Shull-Day 
Company.—Tacoma Daily Ledger. 

W. G. STEARNS, Associate Editor. 


WICHITA, KANSAS. 

Enclosed you will find copy of the Presi- 
dent’s address when he was re-elected for 
another year. (Harry W. Stanley, Presi- 
dent.) 

“Dear Fellow Members: 

“For another year you have seen fit to 
honor me with the Presidency of the Ro- 
tary Club. I want to assure you all of my 
appreciation and to pledge you my best 
efforts for the ensuing year. A Club of 
this character, however, cannot be a suc- 
cess unless every member of it takes an 
active, vital interest, and is present. From 
this time on, a record of attendance will 
be kept and if a member is absent for three 
times, without legitimate excuse, he will 
have to be dropped. You were elected be- 
cause you were considered to be a live and 
energetic business man. We trust that our 
opinion of you may be justified in your 
attendance. The evening meetings have 
been changed from the second to the third 
Monday evening of each month to avoid 
conflicting with the Credit Men’s Associa- 
tion, to which so many of our members 
belong. 

“IT desire to take this occasion to report 
to you the Committees appointed for the 
following year. I have appointed these 
Committees under the impression that 
they will work, and that we will get effect- 
ive results, and I appointed them further 
with the idea that each Committee will do 
the work assigned to it, and with the 
thought that I would not serve on each of 
the Committees that I appoint. The re- 
sponsibility is yours, gentlemen.” 

R. C. RAY, Assoc. Ed. 








Don't forget 

U are to meet 
Leven hundred 
Uther Rotarians 
The 6th of August 
Harris Says SO. 
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SOME QUESTIONS FOR RETAILERS. 

Extracts from an “Eberhard Service’”’ let- 
ter of the Geo. H. Eberhard Co. (Ro- 
tarians) of San Francisco. 





Why is it that dealers overlook the fun- 
damental truth that PERMANENT PAY- 
ING PATRONS CAN ONLY BE SE- 
CURED BY GIVING THEM WHAT 
THEY WANT, promptly, willingly and at 
the right price? 

A CUSTOMER WHOSE CONTIN- 
UED PATRONAGE HINGES ON THE 
THIN RED THREAD OF CRITICALLY 
WATCHING FOR DEFECTS IN AN 
ARTICLE HE DIDN’T ASK FOR OR 
HAD FOISTED ONTO HIM IS NOT 
A BUSINESS BUILDING FACTOR 
FOR A STORE. 

Many dealers apparently fail to under- 
stand that honesty and polite service in 
the sale of the COMMON USEFUL 
THINGS IN LIFE bring not only dollars 
but trade on the more profitable, slow sell- 
ing lines. 

THE PROFIT FROM 


VOLUME OF 


SALES, THE VALUE OF DISPLAY- 
ING ARTICLES THAT PEOPLE 


WANT AND USE EVERYDAY seems to 
be subordinated in many stores to the de- 
sire to sell something in the nature of a 
luxury on which a big profit is made. 

In the display of merchandise why is it 
that many dealers do not openly price their 
stock? Is there an honest answer that 
shows an-appreciation of the great truth 
that the man you overcharge today is the 
man who will pay the mail order house 
cash next week or next season. 

Why is it that so many small retailers 
neglect the great factor of PERSON- 
ALITY, and incidentally the CONSTRUC- 
TIVE FORCE THAT DEVELOPS 


WATCH YOURSELF GO BY. 


Just stand aside and watch yourself go by; 


Think 
Note, closely as in other men you note, 


of yourself as “he,” instead of “I.” 


The bag-kneed trousers and the seedy coat 


Pick flaws; find fault; forget the man is 
you, 
And strive to make your estimate ring 


true 
Confront yourself and look you in the eye; 
Just stand aside and watch yourself go by 


Interpret all your motives just as tho 


You looked on one whose you did 


not know. 


aims 


Let undisguised contempt surge thru you 
when 

You see you shirk, O commonest of men! 

Despise your cowardice; condemn whate’er 

You note of falseness in you anywhere. 


Defend not one defect that shames your 
eye, 
Just stand aside and watch yourself go by. 


And then, with eyes unveiled to what you 


loathe— 

To sins that with sweet charity you'd 
clothe— 

Back to your self-walled tenement you'll 


oO 
gO 


With tolerance for all who dwell below. 


The faults of others then will dwarf and 
shrink, 

Love’s chain grow stronger by one mighty 
link— 


When you, with “he,” as substitute for “I,” 
Have stood aside and watched yourself 


gO by. 


WHEN THE PROPRIETOR SETS A 
RIGHT EXAMPLE TO HIS SALES- —Strickland W. Gillilan, in Success Maga 
PEOPLE. zine. 

—" 





27 W. Lake St. 





KEWANEE BOILER COMPANY 


(STEEL) 


FIRE BOX HEATINC BOILERS 
WATER HEATERS AND TANKS 
CARBACE BURNERS 

AND POWER BOILERS 


J. P. DUGGER, Secretary, (Member Chicago Rotary Club) 
St. Louis Manager, OTTO DIECKMANN, Jr., 


Chicago 


Member Saint Louis Rotary Club) 
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“PROGRESS” 
By Joseph T. Warren, F. C. R. A. 

Member Rotary Club Manchester, England) 

Much has been written and spoken with 
regard to success in business, and if one- 
half of the persons in business would seri- 
ously take to heart the precepts therein 
given and act upon the suggestions, then 
the list of failures would be very greatly 
diminished. During the last century won- 
derful inventions and discoveries have 
been brought to light, and in comparing 
that century with any of the preceding 
ones it is apparent that mankind has pro- 
gressed very considerably. If this can be 
said of the nineteenth century what will 
be written with regard to the twentieth 
century? This century will see still greater 
wonders and will surpass anything in the 
past. The world is young in comparison 
to the wonderful things yet to be discov- 
ered. Man has not yet reached the zenith 

his possibilities, hence, progress is the 
watchword of this century. On _ every 
hand there are signs that man is acting up 
to his position as a thinking being. More 
thought is being bestowed on every sub- 
ject and so it is widely conceded that the 
brains must be used more.and more in 
order to fully appreciate the blessings of 
the wonderful discoveries which have al- 
ready become known. If a man cannot 
endeavour to find out for himself his latent 
abilities it is certain that he will never 
fully realize his own possibilities. 

The world demands that every man 
should give the best that he has and en- 
ceavor to bring about still further progress. 
lf man was not a thinking being, then it 
would not be expected he should improve 
himself or endeavour to raise himself above 
his animal nature. This century has for 
its foundation the achievements of the past, 
sO man must constantly progress and raise 
himself above his forefathers. Past dis- 
coveries are now a back number, last year’s 
harvest may affect this year’s crop, so last 
year’s ideas will affect this and future years. 
It is now obvious that progress must be the 
daily watchword, and no man who allows 
himself to remain in a rut and be content 
with past discoveries can hope to get com- 
plete satisfaction out of life. In bringing 
this subject to bear upon business and busi- 
ness methods, it is necessary to determine 
what the result will be and whether we 
are building on solid foundations. Aré the 
present methods employed in business as 
perfect as they can be? Do we fully real- 
ize the possibilities of them? Can they be 
extended and improved? When a stoker 
shovels coal under a boiler, is it his inten- 
tion to simply fill the furnace with coal, or 
does he thoroughly understand that by dis- 
tributing it in a scientific manner, he will 
be able to obtain fully the properties con- 
tained in the coal, and be able to generate 
more steam than he could do otherwise? 

Even small details will enable a person 
to obtain greater efficiency and to avoid 
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waste, should always be kept in mind. 
When you walk around your office, factory, 
mill or workshop, are you satisfied that 
everything is being done correctly, scien- 
tifically and with the least amount of 
waste? When you walk around your land 
and fields are you convinced that your ma- 
chinery and methods are up-to-date, and 
that you are obtaining the maximum result 
from your labours? Because you have done 
certain work in a certain way, this must not 
be an excuse that you are forced to con- 
tinue. Thinking requires an effort, yet the 
result must be highly beneficial, and will 
ultimately result in greater satisfaction. Sit 
down and figure out how the work can 
be bettered, remembering that in business 
as in everything else there cannot be any 
stopping. There must be a going forward 
or backward. 

The world demands that you shall con- 
duct your business and do your work as a 
human being should, remembering that you 
are called to the work which you have 
taken in hand. If you are firmly convinced 
that the work you are doing is not your 
calling, clear out, and get something which 
is. A man who is only half-hearted is not 
wanted, and is only a hindrance to others. 
Be determined that whatever you do, shall 
be done well, that no one else can do bet- 
ter, and that you are engaged in your life’s 
mission. Your work is as necessary as 
that of the physician or minister, and 
should be looked upon as sacred. The sat- 
isfaction of doing one’s best is delightful, 
but the remorse of doing otherwise must 
be exceedingly bitter and disappointing. 

Get a firm grip of life and determine that 
you will be a success. Don’t think of fail- 
ure, but success. Press on with the intense 
desire to act your little part and so do the 
work which you are called upon to do. No 
matter what position you hold, act the man. 
Act as a rational being should act. If you 
are following out these points, then you 
will have the satisfaction of knowing you 
have lived a true life even although you 
may never become a merchant prince or a 
millionaire. To amass a fortune does not 
necessarily follow that a man has been suc- 
cessful and that he has fulfilled his mission 
upon earth. “A good name is rather to 
be chosen than riches.” Choose then the 
good part and have an intense desire to 
help others to enjoy a fuller life. Use your 
brains with the intention of bettering man- 
kind. Humanity lives forever and the life 
you live will either enhance or deteriorate 
the prestige of humanity. Some of the 
most wonderful inventions which the world 
has ever seen did not bring fortunes to the 
inventors, yet their names will live forever, 
and humanity will ever bless them for the 
work which they did for the benefit of pos- 
terity. There is a payment which the 
world cannot make and yet all the gold in 
the States would be insufficient to liquidate 
the debt which humanity owes to the dis- 
coveries and inventions of some men. 


= ( 




















Work then with this determination to' do 
your duty to humanity so that the evolu- 
tion of mankind will be consummated 
earlier than it otherwise would be. This, 
then, is true progress. Will you do your 
part? 





CLUB MEN RESIGN—BUT NOT 
FROM ROTARY. 





The telegraph news in the newspapers 
one day this week conveyed a statement 
from St. Louis that two of the most promi- 
nent business men of that city had can- 
celled their club memberships and other 
affiliations of a social nature, giving as a 
reason that the social duties involved de- 
mand so much of their time to the neglect 
of their business that the latter suffers in 
consequence. So they drop the social side 
of life to give the attention demanded by 
the business end, says The Oasis. 

To those who have given the subject any 
thought it has been realized for some time, 
that one of the evils of American life has 
been the disproportionate activity of the 
social side. In that activity the American 
people have patterned after the customs of 
the Old World, where there is a large leis- 
ure class, possessed of great wealth, so in- 
vested and secured that it is handled with 
little or no attention by the owners, with 
corps of ‘trained servitors, developed to 
perfection through generations of service 
and life long attachment to the same estate, 
making the entire system almost automatic, 
and giving to the fortunate beneficiaries of 
all that superb organization time and 
means to devote undivided attention to so- 
cial affairs, and nothing else. That is their 
business. , 

On the other hand, America has no such 
class—nor the classes supporting it like 
there are in Europe. The social life in 
Europe is a part of the great system, and 
everything else goes to maintain it. Ameri- 
cans of all kinds (we will not say classes) 
pattern their social doings after those of 
the European upper crust, who do nothing 
else. The most wealthy set the pace, after 
which all others follow. The example set 
spreads all over the land, every city, town 
and village carrying imitation in a way of 
the social life of those who set the pattern 
in the great metropolitan cities, with their 
clubs, soirees and social functions of va- 
rious kinds, without that perfect system 
prevailing across the water, and all taking 
time and energy, no one can afford to give 
without neglect of the more important du- 
ties of life; or if those duties are not neg 
lected the individual is overburdened, over- 
worked, becomes worn out, ages prema- 
turely, and if not of remarkable vitality, 
suffers a breakdown. Yet few see all that. 
The two St. Louis business men noted 
seem to have reached a realization of the 
facts. 
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ANOTHER FEATURE NUMBER. 

Where once stood old Fort Pitt is now 
the mighty manufacturing city of Pitts- 
burgh—famed for its smoke and other 
things. The June number of this maga- 
zine will be largely given up to Pittsburgh 
and its Rotary Club. ’Nuf said 





NATIONAL BANK OF COMMERCE 


National Bank of Commerce Building 


TACOMA, - WASHINGTON 


Capital $200,000, Surplus $450,000 
Delbert A. Young, Assistant Cashier 
(Member Rotary Club of Tacoma 











FOR THE GOOD OF THE CITY. 
The idea in organizing a Rotary Club 
San Antonio appears to be in harmon 
with an all ‘round movement for the good 

of the city—San Antonio Express 





Union Trust Company 
Tribune Building, CHICAGO, ILLINOIS 
Capital and Surplus - $2,500,000 


Rufus F. Chapin, Secretary 
( Member of Rotary Club of Chicago 








FEASTS HIS EMPLOYES. 


Oakland, March 20.—Robert Robertso1 


president of the Oakland Rotary Cl gave 
a dinner to all of his employes, includit 

the salesmen and drivers, at a downtown 
cafe to-night. Robertson presided and 
made a brief speech. The speaker of the 
evening was D. E. Perkins, vice-president 


of the Rotary Club, who was a guest at thi 
dinner. His topic was “Efficiency and Ser 
vice.’ Harry Ford responded for the em 


ployes.—San Francisco Chronicle 





Going to Denver? Be sure to call on 


THE G. M. HARRIS CURIO CO. 


Wholesale and Retail 


Genuine Navajo Blankets, Mexican 
Japanese Curios, Indian Bead Work 
Native Cut Stones 
Opposite Savoy Hotel, Cor. 
Broadway and 17th Ave. 
Correspondence Invited 


DENVER 








International Press Clipping Bureau 
623 So. Wabash Ave. : CHICAGO U. S.A. 


Advance Information 
Furnished on any Subject 


Rotarians Write us. 
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LONDON WORLD’S IVORY MART. 

The ivory market of the world is to be 
found in London—in Mincing Lane, in 
fact—and there you will find stored all the 
ivory that enters the London docks from 
time to time. Sales are held periodically, 
and prior to a sale the ivory is placed on 
view for the benefit of prospective buyers. 

The elephant, for the most part, supplies 
our ivory, and each year, it is stated, some 
50,000 elephants have to be secured. The 
fact is, however, that a great quantity of 
ivory is taken from dead elephants—ani- 
mals that have died naturally, and have not 
fallen before the hunter’s gun. 

When large herds of elephants roam a 
district, you may be quite sure that an ele- 
phants’ cemetery is to be found some- 
where in the locality. To this cemetery all 
ailing elephants repair, and very often 
there they die. 

It is a great stroke of luck to discover 
an elephants’ cemetery, for a fine haul of 
ivory is certain to be secured. But ivory 
is found lying in the forests from time to 
time; the animals shed tusks now and 
again, and of course these tusks lie as they 
fall, ready to be picked up. 

At the present time there is a great 
shortage of ivory all over the world; the 
demand is always greater than the supply. 
But there are big stores of ivory in the 
universe for all that. 

In several parts of Africa the chieftains 
of savage races have big stocks on hand, 
but these chiefs quite understand the com- 
mercial value of ivory, and never at any 


time do they put a large quantity on the 
market; it is doled out in small parcels, so 
to speak, so evidently these chiefs have a 
good idea of what a “corner” means, in the 
commercial sense. 

Ivory at the present time costs from $750 


to $1,000 per hundredweight, but certain 
qualities run much higher in price. Thus 
there is an ivory that comes from Zan- 


zibar, known as “soft tooth” quality, that 
is very costly. It is the finest ivory known 
to commerce, but the supply is very lim- 
ited. A single tusk of ivory weighs, on an 
average, about 90 pounds, but you can get 
a tusk weighing twenty pounds or 180 
pounds, they differ so greatly. 

Billiard balls are always cut from the 
finest ivory, but usually they are not cut 
from the largest size of tusk—the mod- 
erately-small tusk yields the best results so 
far as billiard balls are concerned. The 
ivory reaches the billiard ball maker in the 
form of small blocks or squares. 

Ivory is white in color, but its history 
is red—it has an evil past, most particu- 
larly the ivory that emanates from the 
storehouses of savage chieftains. These 
chiefs have often come by their ivory in 
no recognized commercial way, usually 
each piece of ivory added to the store 
means the loss of human life. These chiefs 
will commit murder in cold blood in order 
to secure a tusk! 

Those in the ivory trade will tell you 
that ivory, or rather the gaining of ivory, 
has cost more human lives than war, and 
that is saying a good deal. 











every month. 


columns. 





Haven't You Something To Sell 
To 6,000 Business Men? 


The National Rotarian reaches approxi- 
mately 6,000 Rotarians of the United 
- States, Canada, Great Britain and Ireland 


These 6,000 business men are kindly disposed towards 
you, they are interested in what you are doing, they are 
in a receptive mood—talk to them in our advertising 


The cost is small when you take into consideration 
the select circulation. . 
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DID YOU KNOW THAT— 

President Harris and Secretary Perry are 
each wearing a beautiful and artistic Ro- 
tary button? They have both come to us 
from men with the Rotary spirit—the first 
came from Fred F. Syman, President of 
Syman Bros. of the Rotary Club of Den- 
ver, and the second from J. C. Miller, Presi- 
dent of the Miller Jewelry Company of the 
Rotary Club of Cincinnati. 





We are in receipt of some fine art work 
from the Hostetler Studio of the Des 
Moines Rotary Club with President Paul 
P. Harris as the subject. The picture was 
taken upon the occasion of Mr. Harris’ visit 
to Des Moines. That Hostetler man cer- 
tainly does know how to handle a camera. 





When President Harris got back from 
Des Moines he was also the proud pos- 
sessor of a beautiful blanket, the gift of the 
Rotary Club of Des Moines. He wants to 
play Indian all the while now. 





In the list of Affiliated Rotary Clubs now 
appear Dallas, Texas; Columbus, Ohio; Su- 
perior, Wis. 





Among the cities where Rotary Clubs 
have been recently organized are Toledo, 
Ohio; Pueblo, Colo.; Worcester, Mass.; 
San Antonio, Texas; Syracuse, N. Y. 





George W. Clark, President Jacksonville 
Club, has decided to attend the Duluth 
Convention. That will be from “farthest 
South” to “farthest North.” 





Winnipeg will be at the Convention with 
a big delegation to help make it an Inter- 
national affair. 





Former President Hancock of Denver, 
has been adopted by the Rotary Club of 
Salt Lake City. 





Will Stephens has been re-elected Sec- 
retary of the Los Angeles Club. 





D. C. Farrar, President of the Pittsburgh 
Rotary Club, has been on an Eastern trip 
and gave the movement a boost in Wash- 
ington, D. C. 





V. Clement Jenkins (an associate editor), 
is now president of the Rotary Club of 
New York, 





The National Surety Company have been 
advising all their representatives to get 
into the Rotary Club. 





Among recent visitors at National Head- 
quarters have been: H. B. Anthony of De- 
troit, Michigan; J. Kendall Smith, of New 
York City; John Tisch, of Oakland, Calif.; 
L, J. Rumford and Stanley Brock, of Win- 
nipeg, Man.; Will H. Harrison and R. J. 
Waters, of Davenport, Iowa. 


|New Perkins Hotel 


Portland, Oregon 








Most Centrally Located 
Modern Throughout 


EUROPEAN PLAN 
MODERATE RATES || 


Auto Bus Meets Trains 


L. QO. SWETLAND, Manager 
| 


(Director National Association of Rotary Clubs) 











ROTARY CLUB ON TRIAL. 


The Rotary Club held its annual banquet 
at the Business Men’s Club last night, with 
covers spread for nearly 100 persons. A 
unique original program was given 
throughout the course of the dinner under 
the direction of the Goldenburg School. A 
special stunt, called “The Rotary Club On 
Trial,” in which a number of the club mem- 
bers participated as defendants and wit- 
nesses, scored an instantaneous hit and 
started the rumor that Bert Alexander, 
Gerson Brown and Frank Zumstein may 
be constituted a permanent committee on 


entertainment. A number of handsome 
souvenirs, donated by members, were dis- 
tributed. A vaudeville program concluded 


the evening.—Cincinnati Enquirer. 
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SERVICE VS. SERVICE. 

Among all peoples it is generally con- 
sidered that to give one’s life for another 
is the highest type of service. As Col. 
Astor, Maj. Butt, Capt. Smith and hun- 
dreds of other heroes went: down with the 
Titanic the world applauded. These men 
yielded their power, their rights, to others 
that the others might have that which was 
equally dear to both, but which both could 
not have. Theirs is a crown of glory. 

But what about those missing lifeboats— 
that inadequate equipment of the Titanic. 
Was that, too, another type of service? 
Regretfully Mr. Ismay must admit that 
the otherwise high service his Company 
afforded the public was not quite as it 
should have been when the moment of ex- 
treme peril came. His company sold 
transportation eagerly sought by those 
who took passage on the Titanic—but its 
quality was like unto the basket of peaches 
with the deceitful, misleading red netting 
over unripe and unpalatable fruit. Ismay, 
alive and uninjured, is the President of a 
great corporation—but who would change 
places with him today? 

“He profits most who serves best.” 
Page Fifty-eight 
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THE PLACE TO BE. 

If there is a Rotarian who feels that he 
is not getting out of Rotary all that he 
should, you will find that he is one who 
absents himself from the meetings of his 
club. The keeping of the roster close at 
hand on the desk is an excellent idea. 
Familiarity with the Rotary roster can 
not be too strongly urged but it is noth- 
ing in comparison with the advantages of 
actual face to face acquaintanceship. 

Do you want to be of service to others? 
Then attend the meetings and get person- 
ally acquainted with those whom you 
would serve. Learn something at first 
hand from them as to their business. Give 
them a word of good cheer, an encour- 
aging hand-shake, an inspiration to do 
greater things. Let your acquaintance be 
with men, real live, flesh and blood men, 
not with abstract, impersonal corporations 
or firms. 

Do you want others to help you? Then 
by all means attend the meetings and meet 
your fellow-members face to face, show 
them what you look like and how you can 
talk. Arouse their personal interest in 
you and inspire their confidence that you 
can “deliver the goods.” 

There is nothing miraculous about a 
Rotary Club. It is simply one of the 
greatest, grandest methods ever devised 
for men to get together on an open, frank, 
friendly business-like basis. 

When your club meets, be on hand, be 
a mixer, be a booster, be a Rotarian. 


HELP YOURSELF. 

If your phrases, sentences, paragraphs, 
your thoughts and ideas appear in these 
columns without due credit to you, do not 
be offended. 

Since the Chicago Club first passed its 
roster and constitution on to Mr. Homer 
W. Wood of San Francisco, so that Ro- 
tary Club No. 2 might be organized it has 
been a generally accepted custom that all 
should do their utmost to accomplish an 
expression of the philosophy of Rotary, 
to mak- manifest its practical workings, 
to condemn its abuses and to glorify its 
successes without thought of praise or 
credit for things well said. 

Sometimes expressions are attributed to 
certain men, to Paul P. Harris, or to 
others, but never have I heard any Ro- 
tarian himself claiming to have a copyright 
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on any good idea or helpful thought or ap- 
propriate expression. 

Sometimes someone in a personal con- 
versation has expressed the pride of pa- 
ternity over some mental offspring which 
had proved its value by its universal adop- 
tion but such was merely the natural pride 
of the creator. 

The point of this rhapsody is that I saw 
a good thing upon one of the cards of the 
San Francisco Rotary Club recently. It 
read: 

An employe with his mouth wide open, 
his face a blank, said: 

“The Rotary Club, I never heard of it.” 

Maybe he had never been told about it. 

I could tell whether President 
Wooley was the author or Secretary Rog- 
some other member of the San 
Francisco Club. Then it occurred to me 
also that they might have picked it up 
from some other city or adapted it from 
some wise man’s philosophy. Even though 
I did not know to whom to give credit for 
it, I did not like to appropriate it without 
giving credit lest someone might feel in- 


not 


ers, or 


jured. 

And so, to justify myself, I worked out 
this argument in which after all there is 
perhaps more truth than poetry. 

Let us borrow and appropriate freely in 
the literature of Rotarianism. Tet us care 
not who first said some good thing or ex- 
pressed some bright idea, but let us 
how quick we can all be to make use of 


see 


it wherever it may be useful to the cause 
of Rotary. 





A REAL OPTIMIST. 


Marshall Wilder has the credit of the fol- 
lowing: 

A man named Brown used to think that 
everything was a wise dispensation. One 
year his crop was washed away. “All for 
the best,” said Brown cheerfully. “I had 
an overabundance last year.” 

Later his house was burned down. It 
didn’t faze Brown. “All for the best,” he 
repeated. “It didn’t suit us, anyway, and 
we were going to move.” 

At last Brown was in a railway accident, 
and got his feet crushed so that they had 
to be amputated. 

“Well,” said a friend, who came to see 
him, “this is pretty discouraging, isn’t it? 
Both your feet cut off. Do you think that’s 
all for the best?” 

Brown smiled sadly, “Oh, yes,” he 
swered. “They were always cold, 


an- 
any- 


OFFICIAL DIRECTORY 
NATIONAL ASSOCIATION OF 
ROTARY CLUBS OF AMERICA. 


Headquarters. 
911 First National Bank Bldg., Chi- 
cago. 
Officers. 
1911-1912. 
President—Paul P. Harris, 
Dearborn St., Chicago. 
First Vice-President—R. R. Denny, 
911 Western Ave., Seattle, Wash. 
Second Vice-President—J. E. Fitzwil- 
son, 294 Washington St., Boston, 
Mass. 
Treasurer—Mac Martin, 1020 Security 
Bank Bldg., Minneapolis, Minn. 
Sergeant-at-Arms — Werner Hencke, 
2335 S. Grand Ave., St. Louis, Mo. 
Secretary—Chesley R. Perry, 911 First 
National Bank Bldg., Chicago. 
Directors. 
1910-1912. 
C. W. Hill, 843 Stephenson Ave., Los 
Angeles, Cal. 
A. R. Stafford, 415 
Louis, Mo. 
L. Q. Swetland, care Perkins Hotel, 
Portland, Ore. 
1910-1913. 
Wm. J. Bovard, 911 Hennen 
New Orleans, La. 
Lee B. Mettler, 1320 Main St., Kansas 
City, Mo. 
F. L. Thresher, Globe Bldg., Minne- 
apolis, Minn. 
1911-1914. 
MacCan, 918 


127 N. 


Locust St., St. 


Bldg., 


sroadway, 


Eugene G. 
New York, N. Y. 


Glenn C. Mead, 818 Reai Estate Trust 
Bldg., Philadelphia, Pa. 

Wm. G. Stearns, 301-302 Chamber of 
Commerce Bldg., Tacoma, Wash. 
CHAIRMEN OF COMMITTEES 
FOR 1911-1912. 

Trade Relations, Inter-City. 

J. E. Pinkham, Chairman, 909 White 

Bldg., Seattle, Wash. 
Trade Relations, Local. 
Geo. H. Eberhard, Chairman, 360 Fre- 
mont St., San Francisco, Cal. 
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Public Affairs, National. 
Chas. W. Rutledge, Chairman, 924 
Wainwright Bldg., St. Louis, Mo. 
Public Affairs, Local. 


Francis M. Carroll, Chairman, 917 


Kimball Bldg., Boston, Mass. 


Entertainments, Local. 


B. F. Collins, Chairman, 212 Sixth St., 
N., Minneapolis, Minn. 


Model Constitution and By-Laws and 
Revision of National Constitution 
and By-Laws. 

E. L. Skeel, Chairman, 1009 Alaska 

Bldg., Seattle, Wash. 

Extension Work on the Continent of 
Europe and the British Isles. 
Harvey C. Wheeler, Chairman, 620 

Atlantic Ave., Boston, Mass. 


Extension Work, Pacific and Trans- 
Pacific. 


Chas. M. Elliott, Chairman, 142 Town- 
send St., San Francisco, Cal. 





AFFILIATED ROTARY CLUBS. 


Each Rotary Club extends a cordial 
invitation to all visiting Rotarians to 
attend its meetings and to call upon 
its officers and members. 


_ BOSTON. 


President — FRANCIS M. CARROLL, 
Lawyer, 917 Kimball Bldg. Phone Fort 
Hill 943, 

Vice-President—ROBERT H. CLARK, 
Supt. John Hancock Mutual Life Ins. 
oe John Hancock Bldg. Phone Main 


Secretary—J. E, FITZWILSON, N. E. A. 
Southern Ry. Co., 838 Old South Bldg. 
Phone Main 1730. 

Headqyarters at office of the Secretary. 

Luncheons held every Wednesday at 1 p. m., 
Louis’ Cafe, Fayette Court. Monthl 
meetings held on second Monday of eac 
month at 6:00 P. M., Hotel Nottingham. 


BUFFALO. 


President—THOMAS H. NOONAN, At- 
torney, 734 Ellicott Square. Phones 


Fron. 420, Sen. 1211. 
Vice-President—G. BARRETT RICH, JR., 


Federal Telegraph & Telephone Co., 332 
Ellicott St. 

Secretary—HERBERT L. HART, Ameri- 
can Surety Company, 701 White Bldg. 
Meetings are held on every Thursdav at 

12:30 p. m. at Hotel Statler. 
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CHICAGO. 


President—W. S. MILLER, V.-Pres. Bush 
& Gertz Piano Co., 800 N. Clark St. 
Phone North 1610. 

Vice-President—DONALD M. CARTER, 
Patent Attorney, 1410 Marquette Bldg. 
Phone Cent. 1651. 

Secretary — HORACE W. DAVISON, 
Treas. Am. Plate Enamel Co., 910 Ist 
Nat'l. Bank Bldg. Phone, Randolph 608. 

Club Headquarters and Secretary’s Office, 
910 First Nat’l Bank Bldg. Phone Rand. 
608. Club dinners 2nd and 4th Thurs- 
days, 6:30 p. m., at various places. Lunch- 
eon every Tuesday, 12:30 to 1:30 p. m., 
at Voowerens Restaurant, 175 W. Madi- 
son St. 


CINCINNATI. 


President—FRANK J. ZUMSTEIN, V.- 
Pres. Zumstein Taxicab Co., 12 E. 6th 
St. Phone Canal 2051. 

First Vice-President—FRANK G. CURRY, 
Pres.-Treas. Curry Woodenware Co., 22 
E. 2nd St. Phone Main 4350. 

Second Vice-President — JOHN W. 
FLACH, the Flach Bros. Grocery Co., 
2nd and Vine Sts. Phones Main 415-416. 

Secretary — CHAS. B. WILBERDING, 
Tailor, 206 Neave Bldg. Phone Main 
3922. 

Meetings held at McAlpin’s, 
West, every Thursday for 
luncheon at 12:30 P. M. 


CLEVELAND. 

President—J. J. WEMPLE, Ohio Sash & 
Door Co., 703-821 Canal Rd. Phones 
Central 91; Main 1382. 

Vice-President—H. T. BEIDLER, National 
Screw & Tack Co., Stanton Ave. and 
C. & P. Ry. Phones, Princeton 775; 
East 404. 

Secretary—WM. DOWNIE, Painting and 
Decorating, 1018 Prospect Ave. Phones 
Main 1180 L., Cent. 5768 W. 

Meetings held 2nd Monday of month at 6 
p. m. at various places. 


COLUMBUS (Ohio.) 

President—RALPH E. WESTFALL, At- 
torney, 1105 Columbus Savings and 
Trust Bldg. 

Secretary—OSMER C, INGALLS, United 
Coal & Supply Co., 509 New Ist Nat'l. 
Bank Bldg. 

Luncheons at 12 m. first and third Thurs- 
days of each month. 


DALLAS (Texas). 
President—M. E. MARTIN, Hobson Elec- 


tric Co. 
Vice-President—LEWIN PLUNKETT, C. 
F. Blanke Tea & Coffee Co. 


4th Ave., 
noon-day 
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Secretary—FRED E. JOHNSON, 1804 


Jackson Street, Printing. 


DAVENPORT (Iowa). 


President—W. H. HARRISON, Snider, 
Harrison & Hynes, Fire Insurance, 201 
Putnam Bldg. 

Secretary—F RANK W. SKINNER, 
(Mitchell Advertising Agency, 41 First 
National Bank Bldg. 

Meetings Monday of each week at 12:10 
p. m. at the New Kimball. 


DENVER. 


President—JESSE M. WHEELOCK, Gen. 
Agt. Northwestern Mutual Life Ins. Co., 
Ist Nat’l. Bank Bldg. 

First Vice-President—CHAS. W. FRANK- 
LIN, Attorney, Franklin & Tedrow, 834 
Equitable Bldg. 

Second Vice-President—JOHN L. HUNT- 
ER, Advertising Mgr. A. T. Lewis & 
Sons Dry Goods Co., 16th & Stout Sts. 

Secretary—J. H. HINE, Hine Desk & 
Co., Chamber of Commerce Bldg. Phone, 
Main 8134, 


DES MOINES. 


President—MACK OLSON, Real Estate, 
Stocks, etc., 254 K. P. Blk. Phone Wal- 
nut 1625. 

Vice-President—HARRY H. STIPP, Law- 
ye. 402 Youngerman. Phone Walnut 

Secretary—O. R. McDONALD, Advertis- 
ing Agency, 322 Flynn Bldg. Phone 
Walnut 5805. 


DETROIT. 


President—C. E. KNIGHT, Gen. Mer. 
Michigan Drug Co., 26-36 Congress St. 
E. Phone Main 6110. 

First Vice-President— FRED J. ROBIN- 
SON, Lumber, 16th and Warren Ave. W. 
Phones Walnut 426, City 427. 

Second Vice-President — J. H. GREGG, 
Hardware, 44 Cadillac Square. Phone 
Main 5335. 

Secretary—D. H. BOWER, Car Advertis- 
ing, 83 W. Fort St. Phones Main 5022, 
City 5022. 

Club Headquarters maintained at office of 
Secretary. Luncheon every Wednesday 
at Hotel Griswold at 12:30, except 2nd 
Wednesday in month for dinner at 6 
o'clock. 


DULUTH. 


President—E. J. FILIATRAULT, Mutual 
Auto. Company. 

Vice-President—M. A. THOMPSON. 

Secretary—A. A. MICHAUD, 301 Lons- 
dale Bldg. 


HARRISBURG. 
President—J. R. KINSLOE, Mgr. Wm. L. 
Bear & Co., Brokers, 17 N. Market 
Square. Phones Bell 1066, Union 709. 
Vice-President—E. J. LEWIS, Shoes, 226 
Market St. Phones Bell 1706, Union 205. 
Secretary—F. J. DREHER, Life Insurance, 
401 Telegraph Bldg. Phone Bell 2674. 
Meetings held on Ist and 3rd Tuesdays of 
month at various places. 


HARTFORD. 


President—FRANK P. FURLONG, Cash- 
ier Hartford National Bank. 
Vice-President —- CLARENCE M. RUSK, 
Travelers’ Insurance Co., 686 Main St. 
Secretary—PHILLIP E. CURTISS, Mfrs. 
Assns. of Connecticut, 803 Main St. 
Meetings held 2nd Wednesday of 

month. 


each 


KANSAS CITY. 


President — RUSSELL F. GREINER, V.- 
Pres. Union Bank Note Co., 10th and 
Central Sts. Both Phones Main 418. 

Vice-President—BURTON PIERCE, Talk- 
ing Machines, 1013 Walnut St. Both 
Phones Main 921. 

Secretary—OTTO WITTMANN, Pres. K. 
C. Auto Supply Co., 1504 Grand Ave. 
Phones Grand or Main 3181. 

Thursday 12:30 


Luncheons from 


to 2 p. m. 


every 


LINCOLN. 


President — F. C. PHILLIPS, 
and Heating, 1421 P St. Phones 
1666, Bell 762. 

First Vice-President — A. H. 
STRONG, Clothing, 1221 O St. 
Auto. 6289, Bell 3289. 

Second Vice-President —F. W. BROWN, 
SR., Lumber, 700 O St. Phones Auto. 
1568, Bell 568. 

Secretary —C. V. 
Dyeing, 1322 N St. 
Bell 147. 

Meetings every Monday noon at Lincoln 
Hotel. 


Plumbing 
Auto. 


A RM- 
Phones 


HIGBY, Cleaning and 
Phones Auto. 1292, 


LOS ANGELES. 
President — C. H. MANN, American Ex- 


press Co., 600 S. Main St. Phones Home 
F. 2572, Main 1712. 

Vice-President —O. H. MORGAN, Mgr. 
Globe Grain & Milling Co., 913 E. 3rd 
St. Phones Home 10542, Main 7489. 

Secretary—WILL STEPHENS, Fire In- 
surance, 314 Security Bldg. Phones Home 
F. 5543, Main 1364. 

Club Headquarters at Secretary’s office. 
Club meets every Friday for luncheon. 
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MINNEAPOLIS. 


President—JAS. F. SHERIDAN, Green- 
DeLaittre Co., 500 N. Third St. Tele- 
phone Main 1851. 

Ist Vice-President—W. C. HELM, Flour, 
430 Security Bk. Bldg. Phones, N. W. 
Main 4470; T. S. Center 1430. 

2nd Vice-President—WM. P. BURNS, Or- 
namental Iron and Bronze, 2700 27th 
Ave. South. Phones, N. W. South 1945; 
T. S. Calhoun 2338. 

Secretary—GEO, L. LANG, Security Bank 
Bldg. Main 774, 

Club Headquarters at office of Secretary. 
Meetings held every Friday at 12:30 
p. m. at Hotel Radisson. 


NEW ORLEANS. 


President—W. W. VAN METER, Builder, 
Contractors’ and Dealers’ Exchange. 
Phone Main 2670. 

Vice-President — DR. J. F. OECHSNER, 
Physician, 621 Macheca Bldg. 

Secretary — WM. J. BOVARD, Insurance, 
902 Hennen Bldg. Phone Main 633. 

Club Headquarters at office of President. 
Meetings held 2nd Tuesday of month at 
6 p. m. for dinner and 4th Tuesday at 
8 p. m. at the office or establishment of 
one of its members. 


NEW YORK. 


President— ORREL A.; PARKER, Auto- 
mobile Tires, 151 W. 68th St. Phone 
2457 Columbus. 

Vice-President—V. CLEMENT JENKINS, 
Linen Mfr., 13 E. 22d St. Phone 534 
Stuyvesant. 

Secretary — EUGENE G. MacCAN, Flor- 
ist, 918 Broadway. Phone 274 Gramercy. 

Meetings held on 2nd Thursday of month. 


OAKLAND (Calif.) 


President—ROBERT ROBERTSON, Cape 
Ann Bakery, 575 Twelfth St. Phones 
Oakland 128, Home A-1280. 

Vice-President—D. E. PERKINS,  Bur- 
roughs Adding Machine, 460 Thirteenth 
St. Phones Oak. 7525, Home A-5485. 

Secretary—D. L. ARONSON, Mgr. Cahn, 
Nickelsburg & Co. Shoe Mfg., 1126 
Brush St. 

Club Office, room. 214 Union Savings Bank 


Bldg. Phone Oakland 7651. Meetings 
every Thursday at 12:30. 
OKLAHOMA CITY. 
President—G. W. CURTIS, Oklahoma 


City Mill & Elevator Company. 
Vice-President—B. Z. HUTCHINSON, 
Plumber, 130 N. California St. 


Secretary —EUGENE WHITTINGTON, 
Fire Insurance, 500 Insurance Bldg. 
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PHILADELPHIA. 


President GLENN C. MEAD, Assistant 
City Solicitor, 818 Real Estate Trust 
Bldg. Phone Bell, Spruce 2948. 

Vice-President—E. J. BERLET, Maxwell 
& Berlet, Jewelers, S. E. Cor. 16th and 
Walnut Sts. Phone Bell, Locust 2000. 

Secretary—CHARLES A. TYLER, Mer. 
Bartlett Tours Co., Tourist Agents, 200 
South 13th Street. Phone, Bell, Wal- 
nut 2491, 

Regular luncheons at the Bingham Hotel 
on Wednesdays, 12:30 to 1:30 p. m. Club 
headquatrers, 1625 Real Estate Trust 


Bldg. 
PITTSBURG. 


President—DAVID C. FARRAR, Presi- 
dent, The Farrar Advertising Co., Dia- 
mond Nat’l. Bank Bldg. Phone Court 
867. 

First Vice-President—D. J. BROWN, 213 
Water St. 

Second Vice-President—OSCAR T. TAY- 
LOR, Attorney and Counsellor at Law, 
414 Park Bldg. 

Secretary—JAMES McCLURE, Little & 
McClure, Fire Insurance, Commonwealth 
Bldg. Telephone Court 69. 

Club luncheons held every Wednesday at 
Fort Pitt Hotel. 


PORTLAND. 


President—F. C. RIGGS, 23rd and Wash- 
ington St. Telephone Main 4542. 

Vice-President—C. V. COOPER, 813 
Chamber of Commerce. Telephone Main 
4809. 

Secretary—OLIVER G. WALKER, Tim- 
ber and Timber Lands, 518 Yeon Bldg. 
Phones A. 1723, Main 5718. 

Weekly luncheons held every Tuesday at 
12:30 p. m. 


PROVIDENCE. 


President—J. B. LEEMAN—Browning, 
King & Co., 212 Westminster St. Phone 
U-1285. 

Vice-President — E. R. DAVENPORT, 
Electricity, 170 Westminster St. Phone 
U-741. 

Secretary—E. L. MORRIS—Office Furni- 
ture, 48 Weybosset St. Phone U-1214. 

Daily and Wednesday luncheons at Perkins 
Restaurant. 


ROCHESTER. 


Pr sident—JAMES E. KELSO, President 
Kelso Laundry Co., 497-499 State St. 
Telephone 899. 

Vice-President—EDMUND L. ALLING, 
Gillis Baird Motor Car Co., 96 Clinton 
Ave., South. Telephone 1912. 

Secretary—SETH C. CARPENTER, 
Travelers’ Insurance Co., 508-521 Granite 
Bldg. Telephone 1652. 

Club luncheons every Tuesday, 12:30 to 
1:30 P. M., at Hotel Rochester. 
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SALT LAKE CITY. 


President—C. A. QUIGLEY, Wagons, Au- 
tomobiles, etc., 157 South State St. 

Vice-President — B. F. REDMAN, Trans- 
portation and Storage, 117 So. West 
Temple. 

Secretary—SAMUEL R. NEEL, Mng. Stk. 
Broker, 1004 Newhouse Bldg. 

Meetings held Ist Tuesday of month. Club 
luncheons every Tuesday of month ex- 
cept Ist Tuesday. 


SAN DIEGO (Calif.) 


President—CARL H. HEILBRON, Elec- 
tric Wiring and Fixtures. 

Vice-President—ROSCOE HAZARD, 
Hardware. 

Secretary—CHARLES K. VOORHEES, 
Grading and Excavating, 304 American 
National Bank Bldg. 

Meetings of the club are held on Thursday 
of each week at 12:10 p. m. 


SAN FRANCISCO. 


President—M. LOUIS WOOLEY, Peet 
Bros. Mfg. Co., 444 Market St. Phone 
Kearny 2200. 

Vice-President — CHAS. M. ELLIOT, 
Seymour & Elliot, 142 Townsend St. 
Phone Kearny 2353, J 2773. 

Secretary—R. R. ROGERS, Mfg. Chemist, 
527 Commercial St. Phones Kearney 
150, C. 1505. 

Club Headquarters at 803 Humboldt Bank 
Bldg. Weekly luncheons from 12:30 to 
1:30 p. m. 


ST. JOSEPH (Mo.) 


President — W. P. TRACY, American 
Printing Co., 8th and Charles St. Phone 
Bell 577. 

Vice-President—CLAUDE MADISON, 302 
S. Fifth St. Phone Bell 520. 

Secretary—W. S. ALDRICH, Eckel & Ald- 
rich, Architects, 1105 Corby-Forsee Bldg. 
Phone, Bell 62. 

Meetings of the club are held on the sec- 
ond and tourth Tuesdays of every month. 


ST. LOUIS. 


President—J. O. CHENOWETH, Cleaning 
and Dyeing, 1416 Washington Ave. 
Phones Main 528-29-30, Central 1540-41. 

First Vice-President — W. F. STEWART, 
Pittsburg Water Heater Co., 1405 Olive 
St. Phones Main 2458, Central 5457. 

Second Vice-President— W. N. CHAND- 
LER, Cleaner Mfg. Co., 2842 Olive St. 
Phones Bomont 42, Central 4636. 

Secretary—A. D. GRANT, Pres. Grant- 
Orvis Brokerage Co., 202 Common- 
wealth Trust Bldg. 

Club luncheons every Thursday at 12:30, 
except Ist Thursday of month at 6:30 
p. m. 
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ST. PAUL. 


President— WM. H. OPPENHEIMER, 
Lawyer, 1415 Pioneer Bldg. Phone Cedar 
822. 

Vice-President—CLARENCE C. GRAY, 
Hay and Grain Commission, 116 East 
Third St. Phones Cedar 1590, Tri-State 
752. 


Secretary —J. W. G. CURTISS, Country 


Newspaper Advertising, 202 Dispatch 
_ Bldg. Phone Cedar 5102. 
Club Headquarters at Ryan Hotel. Regu- 


lar meetings at Ryan Hotel every Mon- 
day at 12:15 except the last Monday in 
month, when meeting is 6:15. 


SEATTLE. 

President—E. G. SHORROCK, Account- 
ant, Central Bldg. Phones Main 2061, 
Ind. L 3177. 

Vice-President—G. K. 
ton Trust Co., Kinnear 
Phones Main 546, Ind. 3553. 

Secretary—E. L. SKEEL, Attorney, 1009 
\laska Bldg Phones, Main 6511; Ind 
1043. 

Club Headquarters at office of Secretary. 
Meetings held at the Arctic Club every 
Wednesday at 12:30 p. m. 


SPOKANE. 


President—A. F. ROGERS, Paper, Haver- 
male St. Phone Main 3796. , 
First Vice-President — LAWRENCE 


BETTS, Washing- 
Apartments. 


JACK, Lawyer, 610 Hyde Bldg. Main 
3008. 
Second Vice-President—A. A. KRAFT, 


Harness & Saddlery, 517 Washington St. 
M. 512. 
Secretary—L. F. 


ALLEN, 


Salesmanship 


and Sales Promotion, 425 Eagle Bldg. 
Phone Main 107. 
Meetings held every Thursday at 12:15 


p. m. 


TACOMA. 


MORROW, Attorney, 
Phone Main 


President—W. C. 
Bank of California Bldg. 
340. 

Vice-President —R. H. CLARKE, Mfr. 
Doors and Sash, Tide Flats. Phone Main 
525. 

Secretary—WM. G. STEARNS, Real Es- 
tate, 301-2 Chamber of Commerce Bldg. 
Phone Main 543. 

Club Headquarters at office of Secretary. 
Regular weekly luncheon at Tacoma Ho- 
tel every Thursday at 12:30 p. m. 


WICHITA. 


President — HARRY W. STANLEY, Life 
Insurance, 505 Sedgwick Block. Phone 
Douglas 1471. 

Vice-President—M. E. GARRISON, Pres. 
Hauser-Garrison Dry Goods Co., 117 E. 
Douglas. Phone Market 1440. 
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Secretary—JOHN H. ENGSTROM, Secy.- 
Treas. Hill-Engstrom Lumber Co., 318 
W. Douglas. 

Meetings of Club held every Monday of 
month except months of July and August. 


WINNIPEG (Man.) ' 


President—W. J. CLUBB, Cigars and To- 
bacco, 224 Portage Ave. Phone, Main 
2810. 

Vice-President—L. J. RUMFORD, Rum- 
ford Sanitary Laundry, corner Welling- 
ton and Home. Phone, Garry 400. 

Secretary—C. J. CAMPBELL, Southam 
Limited, Tags, Tickets and Labels, 231 
Hargrave. P. O. Box 2046. Phone, 
Garry 2958. 





ROTARY CLUBS IN THE UNITED STATES AND 


CANADA NOT YET AFFILIATED IN 
THE ASSOCIATION 


BALTIMORE (M4d.) 


Secretary—A. EUGENE BLAIR, Conti- 
nental Bldg. 


JACKSONVILLE (Fia.) 


Secretary—GEORGE E, LEONARD, 405 
3isbee Bldg. 


NEWARK (N. J.) 
Secretary—C. L. JOHNSON, 81 Market 
Street. 
OMAHA (Neb.) 


Secretary—GEORGE DUNCAN, 110 Bee 
Building, 


PUEBLO (Colo.). 
Secretary—B. F. SCRIBNER, President 
The Arkansas Valley Commercial Asso- 
ciation, 
SUPERIOR (Wis.). 
Secretary—CLARENCE J. HARTLEY, 
First National Bank Bldg. 
VANCOUVER (Canada.) 
Secretary—L. F. LAWSON, 1027 Gran- 
ville Street. 
WORCESTER (Mass.). 7 


Secretary—C. H. STODDARD, 120 Com- 
mercial Street. 





ROTARY CLUBS IN GREAT BRITAIN AND IRELAND 


BELFAST (lIreland.) 
Secretary—HUGH BOYD, 72 High St. 
DUBLIN (Ireland.) 
Secretary—C HARLES M. COGHLAN, 
Jury’s Hotel. 
GLASGOW (Scotland.) 


Secretary—W. Stuart Morrow, 100 Both- 
well St. 
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Secretary—E. SAYER SMITH, 49 Great 


Secretary—JOHN SIBSON, 44 Brazennose 


MEET ME AT DULUTH 





LONDON (England.) 


Sutton Street, E. C. 


MANCHESTER (England.) 


Street. 






THE NATIONAL ROTARIAN 


) If you want to know what these kids are pointing 


| at, turn over to the next page. 
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THE NATIONAL ROTARIAN 














THIS IS IT. 
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Illustrations in one or more *3\ 
%cOlors for all advertisin a yy 
‘ty DETROIT, MICHI ial 

rr 94~96 FORT ST.WEST 





a > — 





If you have a message for business men, for Rotarians everywhere 
try a six months contract with 





The National Rotarian 




















Washington Crisps 


First in Quality 
First in Quantity 
First on the Breakfast Table 


Viggen | : 
a SPS 


A 
50% 
Larger 


Package } | 


Best Toasted Corn Flakes 
Big Quality Package 10c. 


United Cereal Mills, Limited 


ROTARIANS 


Quincy, III. CHICAGO | Buffalo N. Y. 





